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THREE MONTHS OF 
LOSS CLASSIFICATION 


Sixty-Seven Stock Companies and Mu- 
tuals Co-operate with Mem- 
bers of National Board 


‘WORK A SUCCESS FROM START 


No Agreement Regarding Method of 
Reporting Writings to Actuarial 
Bureau Yet Made 


The work of the Standard Classifica- 
tion of Occupancy Hazards of the Na- 
tional] Board of Fire Underwriters has 
pow been in operation more than three 
months. From every standpoint it can 
be said that classification is a fact; and 
has been entered into by companies 
with a keen desire to furnish loss ex- 
perience to the best of their ability. 

From the start there has been co- 
operation. Having decided to partici- 
pate in the experience movement the 
companies have given instructions to 
employes to help the Actuarial Bureau 
wherever possible. The only hitch in 
the work has been in minor errors that 
are easy of correction. 


Companies Start Their Own Classifica- 
tions 


An interesting development has been 
the installation of classification by many 
of the companies which formerly had 
no classification of any kind, or a classi- 


fication that was fragmentary and un- 
satisfactory. It is surprising the num- 
ber of companies that formerly paid 
little attention to classification, leaving 
the matter of experience entirely up to 
rating organizations to worry about. 
It is now announced that outside of 
the National Board companies, which 
passed resolutions to establish the Actu- 
, arial Board on October 29, 1914, sixty- 
seven outside insurers are sending in 
' their figures. Of these thirty-eight are 
stock companies and twenty-nine are 
mutuals. 
It will now be possible for the first 
time for companies and insurance com- 
_Missioners and others to know the 
| burning ratio of every occupancy haz- 
ard. Future rate making will be based 
‘largely upon figures gathered by the 
| National Board’s Actuarial Bureau. The 
| only classes upon which there may not 
be complete experience will be dwell- 
_ ings and barns, because the thousands 
of town, township and county mutuals 
will not report their experience. it 
"has been rather a surprise to some 
» members of the National Board to learn 
low many of these small mutuals 
3 there are. However, despite the fact 
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$7,394,000 TAX ON 
LIFE COMPANIES 


Mills Bill in New York Senate Would 
Tax Secured Debts in 
Crushing Manner 


COX AND McINTOSH PROTEST 
If Bill Goes Through it Would Cost 
New York Life This Year 


$2,570,000 





As The Eastern Underwriter 
goes to press Albany despatches 
say that Senator Milis has intro- 
duced a substitute tax bill, increas- 
ing the secured debts recording 
tax to three-quarters of 1 per cent., 
and providing that such securities 
shall be exempt from taxation for 
five years if the recording tax is 
paid before October 1 of this year. 











The State of New York is short of 
cash. It wants more money to make 
up the deficit. To meet the situation 
Senator Mills, scion of a distinguished 
and tremendously wealthy New York 
family and having behind him great in- 
fluence, including the support of the 
New York Tribune, has introduced a 
secured debt tax law amendment. If 
through in its 
will cost life insurance 


the amendment goes 
present form it 
companies millions of dollars. 

The bill proposes a registration tax 
of % of 1 per cent. on securities which 


are described as secured debts. It ex- 
cepts real estate mortgages in the State 
of New York and United States bonds, 
and New York 


all other State and 


municipal bonds But 
municipal bonds 
also real 
This 


companies to pay 


of companies of other States, 


estate mortgages, would be taxed 
would require 1e 
substantially $7,394,000 for 
tion tax 

One Concession Given 


The bill as originally drawn provided 
that an annual tax should be paid of 
1% mills, but at a hearing on Tuesday 
before the Senate Taxation Committee 
at Albany Mills announced 
that the annual tax would not have to 
be paid this year in addition to t! 
registration tax. The bill would provide 
a tax of 1% mills as an annual tax he 
after, and that tax on all compar! 
would be $2,218,000, less the an 
of taxes the companies pay under th 
present premium tax law, which 
little over $543,000. The total tax 
the basis of the present holding 
securities, after making deductions 
lowed for premium taxes, would 
about $1,700,000 annually This 
addition to the registration tax 
the hearing on Tuesday the life 
surance companies were represented 
by Robert Lynn Cox, manager of the 
Association of Life Insurance Presi- 
dents; and by James H. McIntosh, gen- 
eral counsel for the New York Life. 
Both of them came to Albany without 
copies of the bill. They had only a 


Senator 
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daily newspaper knowledge of the man- 
ner in which life companies would be 
affected by the amendment, and se- 
cured copies of it in Albany only with 
difficulty. 


Resume of R. L. Cox’s Talk 


Mr. Cox said that the life companies 
had insufficient notice, and could not 
be expected to make a _ satisfactory 
argument when not even a copy of the 
bill was ready for distribution. He 
thought that the companies should have 
a chance to present their case fairly, 
and made a plea for more time. 

Mr. Cox briefly traced the growth of 
life insurance, saying that it was not 
a business of one State, but a business 
of the United States. Insurance is not 
commerce. The companies have no 
interstate rights. They must go to a 
State, knock at the door, and say 
“Please may we come in.” Each State 
has the right to say under what condi- 
tions the company is permitted to enter. 
In the business of life insurance—the 
greatest business in the land—the prac- 
tice has grown up of taxing the pre- 
mium income. Whether this is right or 
not, it is the fact, and probably is the 
most equitable way. to tax. Mr. Cox 
thought that the very nature of life 
insurance should call for a light taxa- 
tion. The Mills bill overturns the en- 
tire system of taxation upon life insur- 
ance companies. Heretofore, New York 
has ‘been taxing on the gross premium 
basis. Now it turns around and pro- 
poses to tax the assets nominally held 
in this State. 

Nominal Assets 


As a matter of fact these assets are 
not really in the State at all. After 
the premiums are paid large reserves 
are accumulated. These premiums are 
often paid by citizens of other States 
and money is often invested in other 
States, although the money is nominal- 
ly brought into New York State and 
taken back. Anything that taxes assets 
because they are technically in New 
York State is doing an injustice to 
citizens of other States. So far as the 
tax being collected by the State now 
is concerned it is based wpon the busi- 
ness done. It seemed to Mr. Cox that 
if there is any case which would justi- 
fy the legislature in making an excep- 
tion it is in the case of life insurance 
companies which are drawing premiums 
from all States, and then taking them 
back for investment in the other States. 

Mr. Cox said that the total taxes of 
life insurance companies approximate 
$12,000,000 a year. The life companies 
of New York State own bonds worth 
$1,478,000,000, which would be eligible 
for registration taxes, to which must 
be added mortgage loans outside of 
New York. He said that for every $190 
that New York companies collect for 
the purpose of insurance upon the mu- 
tual ‘basis one dollar is handed. to the 
State as a tax. He thought that this 
was unusually liberal for a business 
not conducted for profit. He said the 
life companies recognized the fact that 
the State must have money and that 


the way to raise it is by taxation, but 
he also recognized that taxation was 
largely a matter of choice, and had 
grown to be the custom to tax the 
corporations ‘because they had _ the 
money to pay and they would not run 
away as do the individuals. He de- 
clared that not 5 per cent. of the per- 
sonal property in the State is being 
taxed. 

Resume of Mr. Mclintosh’s Talk 

Mr. McIntosh made an _ unusually 
strong argument against the amend- 
ment. He also said that he had not 
seen the bill until he arrived in Albany. 
He thought if Senator Mills knew how 
this bill would affect the life companies 
that it would not have been introduced 
in its present form. He told the 
amount of bonds and mortgages the 
New York Life had in New York State. 
If the amendment went through as pro- 
posed the New York Life Insurance 
Company would be taxed this year 
more than $2,570,000. He asked where 
this money came from. It is the ac- 
cumulation of seventy years of the con- 
fidence of the civilized world in the 
integrity of the people and institutions 
of New York. The funds are held in 
trust to meet contracts held by people 
everywhere, and such a tremendous 
levy of taxation should not be made 
by the State on funds of this character. 

Mr. McIntosh described the prejudice 
existing in some States against New 
York institutions, and he thought that 
nothing should be done to increase this 
prejudice. If New York took action by 
making such a sweeping tax levy other 
legislatures would be tempted to follow 
suit. He said that many good people in 
other States object to patronage of New 
York corporations, thinking that those 
who patronize New York corporations 
are sending their money down to Wall 
Street. The answer of the New York 
companies has been: “You are mis- 
taken; New York realizes the source 
from which this money comes. It re- 
spects the pledge given when it ex- 
tended an invitation to send money to 
New York,” and the companies have 
always quoted the provisions of the 
New York law exempting from taxa- 
tion the investment and accumulation 
of life insurance. If that argument is 
to be taken away from the New York 
companies—if money sent to New York 
is taxed—‘‘We shall be overwhelmed 
with bills for taxation. We shall not 
be able to meet the competition of other 
States. We never can answer that 
money sent here is conserved for the 
performance of our contract.” 


What Shall New York Say to Kansas? 


Mr. McIntosh discussed the action 
taken in Kansas some years ago re- 
lating to foreclosure of mortgages, at a 
time when the grasshopper plague had 
ruined crops. It was then ruled that 
the foreclosure of mortgages could be 
delayed in order to give the mortgagee 
a chance to pay his debts. This caused 
sharp criticism in the East. The Ssav- 
ings banks and other interests declared 
that the judges were popularists; that 
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they would not give justice to loaners 
of money. What will happen if the 
situation is reversed? What answer 
can New York make to Kansas when, 
by this bill, the money is taken and 
used by New York which the Kansas 
policyholder sent to New York to be 
conserved and returned in performance 
of his policy contract? The Kansas 
citizen may well reply to New York: 
“We only delayed paying our mortgage 
debts, but you appropriated to your 
own use our insurance premiums.” It 
is not simply a question of extension 
of time in New York, if the Mills 
amendment goes through, but New York 
proposes to keep the money of people 
of other States for the purpose of pay- 
ing the debts of New York State. 
Calls Attention to Widow’s Pension Bill 
Mr. McIntosh referred to the fact 
that the New York Life is  oper- 
ating in many parts of the world, and 
that its funds, therefore, came from 
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COMPROMISE EXPENSE BILL PASSED ; 


NO LEGISLATIVE RATE INQUIRY 





Old Business of Companies Which Recently Mutualized Is Protected 


—Senator Armstrong Called Into Conference— Actuaries 
To Discuss American Experience of Mortality 


The fight over the amendment to the expense section of the Armstrong Law, 
Section 97, is ended. Company representatives agreed on a compromise and 
the New York Senate on Tuesday and the Assembly on Wednesday passed 
an amendment permitting the companies recently mutualized to have an ex- 
pense of 25 per cent. of the net premiums actually collected on business 
issued prior to the date of the change from non-participating to participating. 
The section does not apply to expenses made or incurred in the business of 


industrial insurance. 


Rumors were current in Albany this week that Senator Brown would intro- 
duce a resolution to have an inquiry made into premium rates, mortality and 
the expense of conducting business. Asked if this were true Senator 
Brqwn told a representative of The Eastern Underwriter on Tuesday after- 
noon that it was. On Wednesday, however, it was reported that he had 
changed his mind; that he did not think such legislative investigation 
was necessary. The idea in the minds of some members of the legislature 
had been that the present rates are too high. 

Because of statements that have been made recently that the American 
Experience of Mortality no longer meets modern conditions, it is interesting at 
this time to note that this subject is to come up for general discussion at 
the meeting of the Actuarial Society of America to be held in this city next 


month. 


The sudden end to the expense controversy really began with a conference 
in the office of Senator Brown last week attended by E. E. Rhodes, vice-presi- 


dent of the Mutual Benefit; 


Senator Armstrong, the man after whom the 


present code is named and who came to Albany from up-State upon request; 
Senator Horton, Senator Mullen and two actuaries of the State Insurance 


Department. 


Later, the conference was joined by Vice-President Fiske and 


General 


Counsel Tully, of the Metropolitan. At this conference there was considerable 
discussion over rates, and it was here that Senator Brown voiced the opinion 
that it might be desirable for the legislature to investigate the premium rate 


situation. 


Senator Brown, after talking to the actuaries, made up his mind 


that the Metropolitan and Prudentialwere entitled to the expenses they want- 


ed on the old business. 


Later, both factions were at the Fort Orange Club, and the sentiment was 
sounded as to whether there would be opposition to the bill as finally amend- 
ed, and there was none. Someone called up Lawrence Priddy, president of the 
Life Underwriters’ Association of New York, and asked how the association 
would stand on the compromise measure. He said he believed it would be 


satisfactory to the association. 


When the amended amendment came up in both houses it was quickly 


passed. 


Sec. 97. Limitation of expenses. No 
domestic life insurance corporation 
shall in any calendar year, after the 
year 1906, expend or become liable for, 
including any and all amounts which 
any person, firm or corporation is per- 
mited to expend on its behalf or under 
any agreement with it (1) for com- 
missions on first year’s premiums, (2) 
for compensation, not paid by commis- 
sion, for services in obtaining new in- 
surance exclusive of salaries paid in 
good faith for agency supervision 
either at the home office or at branch 
offices, (3) for medical examinations 
and inspections of proposed risks, and 
(4) for advances to agents, a total 
amount exceeding in the aggregate (a) 
the loadings upon the premiums for the 
first year of insurance received in said 
calendar year (calculated on the basis 


Section 97 now reads as follows: 


of the American experience table “of 
mortality with interest at the rate of 
three and one-half per centum per an- 
num) and (b) present values of the 
assumed mortality gains for the first 
five years of insurance on policies in 
force at the end of said calendar year 
on which the first premium, or instal- 
ment thereof, has been received during 
said calendar year, as ascertained by 
the select and ultimate method of valua- 
tion as provided in section eighty-four 
of this chapter; and (c) on policies is- 
sued and terminated in said calendar 
year the full gross premiums received, 
less the net cost of insurance for the 
time the insurance was in force, com- 
puted by the American experience 
select and ultimate table, three and 
one-half per centum. No such corpora- 
tion shall make or incur any expense 


or permit any expense to be made or 
incurred upon its behalf or under any 
agreement with it, except actual invest- 
ment expenses (not exceeding one- 
fourth of one per centum of the mean 
invested assets) and also except taxes 
on real estate and other outlays ex- 
clusively in connection with real estate, 
in excess of the aggregate amount of 
the actual loadings upon premiums re- 
ceived in said year calculated accord- 
ing to the standards adopted by the 
company under section eighty-four of 
this chapter, and the present values of 
the assumed mortality g:ins hereinbe 
fore mentioned. Provided, however, 
that any such corporation having less 
than eighty millions of insurance in 
force, may incur a total expenditure 
exceeding the limits of expenditure as 
herein defined by an amount not great- 
er than the following percentages of 
its loadings for the preceding calendar 
year, to wit: Having at the end of 
such year less than ten millions, forty 
per centum; having twenty but less 
than thirty millions, thirty-five per 
centum; having forty but less than 
fifty millions, twenty-five per centum; 
having fifty but less than sixty millions, 
twenty per centum; having sixty but 
less than seventy millions, fiffeen per 
centum; having seventy but less than 
seventy-five millions, ten per centum; 
having seventy-five but less than eighty 
millions, five per centum. No such cor- 
poration, nor any person, firm or cor- 
poration on its behalf or under any 
agreement with it shall pay or allow to 
any agent, broker or other person, firm 
or corporation for procuring an appli- 
cation for life insurance, for collecting 
any premium thereon or for any other 
service performed in connection there 
with any compensation other than that 
which has been determined in advance 

Except as hereinafter provided all 
bonuses, prizes and rewards, and all in- 
creased or additional commissions or 
compensation of any sort based upon 
the volume of any new or renewed busi- 
ness or the aggregate or policies writ- 
ten or paid for, are prohibited. Nothing 
herein contained is to be construed as 
prohibiting the institution of contests or 
competitions among agents, and the rec- 
ognition of success in such competitions 
by the awarding of ribbon decorations 
medals, pins, buttons or other tokens of 
small intrinsic value, given not as com 
pensation but as a bona fide recognition 
of merit. No such corporation shall pay 
commissions upon renewal premiums re- 
ceived upon policies isused after the 
year nineteen hundred and six, in ex- 
cess of five per centum of the premium 
annually for fourteen years after the 
first year of insurance in the case of 
endowment policies providing for less 
than twenty annual premiums, nor in 
excess of seven and one-half per cen- 
tum of the premium annually for the 
first nine years after the first year of 
insurance and five per centum of the 
premium annually for the next ensuing 
five years in the case of other forms 
of policies; provided that an amount 
found to be equivalent to the aggregate 
amount so payable by a calculation ap- 


TO DROP ITS SPECIAL POLICY 


ACTION OF NEW YORK LIFE 


Life Men Believe That Other Compa- 
nies Will Soon Follow Its 
Example 
The impression is current among life 
insurance agents of New York that in- 
side of a month the special policies 
will be withdrawn from the market. 
These are the competitive policies, the 
issuance of which was denounced by 
the Life Underwriters’ Association of 
New York at a meeting held at the 
Hotel Astor. The New York Life will 
discontinue its policy on April 30. Vice- 
President Thomas A. Buckner has writ- 
ten the following letter to Lawrence 
Priddy, President of the Life Underwrit- 

ers’ Association of New York: 

Dear Mr. Priddy: I have received a 
copy of the Resolutions adopted by the 
Life Underwriters’ Association of this 
city, with reference to the issuance of 
policies with a small loading by this 
and other companies, and the objections 
thereto on the part of the insurance 
agents. We have had frequent objec- 
tions from our own men to the only 
form of policy which could fall within 
the category specified in your resolu- 
tions, to wit: What we term the “65 
Policy.” We appreciate the force of the 
objections of the agents in the field to 

forms of policies under which the 
ies, by the nature of the con- 
are unable to pay a-fair com- 
pensation to the agent for his work. 
For this and other reasons this Com- 











pany has decided to discontinue the 
issuance of the “65 Policy” at the end 
of this month. 

Tho 4. Buckner, Vice-President. 


proved by the superintendent of insur- 
ance and based upon mortality, interest 
and lapse rates, may be distributed 
through three or more years, or throuzh 
a period exceeding fourteen years, but 
not more than two-fifths of such amount 
shall be payable for any one year; pro- 
vided further that in any agency dis- 
trict subject to the supervision of a 
local salaried representative the renew- 
il commission payable to agents of 
such district shall not exceed two-thirds 
of the foregoing rates annually for four- 
teen years, subject to the calculation 
as aforesaid; provided further that any 
such corporation may condition the 
allowance or payment in whole or :n 
part of any of the renewal commissions 
allowed to be paid as aforesaid upon the 
efficiency of service of the agent receiv- 
ing the same or upon the amount and 
quality of the business renewed under 
his supervision; and also provided that 
a fee not exceeding three per centum 
may be paid for the collection of pre- 
miums which shall be received for any 
year after the fifteenth year of insur- 
nee. If any such corporation shall 
compensate its agents, or any of them, 
after the first insurance year, in whole 
or in part, upon any other plan than 
commissions and collection fees, the 
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aggregate sum so paid shall in no year 
exceed the limitations herein imposed 
and the schedule and plan of such com- 
pensation shall be submitted to and 
approved by the superintendent of in- 
surance. No such corporation nor any 
person, firm or corporation, on its be- 
half or under any agreement with it, 
shall make any loan or advance to any 
person, firm or corporation soliciting or 
undertaking to solicit applications for 
insurance without adequate collateral 
security, nor shall any such loan or ad- 
vance be made upon the security of re- 
newal commissions, or of other com- 
pensation earned or to be earned by the 
borrower except advances against com- 
pensation for the first year of insurance. 
A foreign life insurance corporation 
which shall not conduct its business 
within the limitations and in accordance 
with the requirements imposed by this 
section upon domestic corporations shall 
not be permitted to do business within 
the State. Any stock corporation which 
has heretofore issued and represented 
itself as issuing non-participating poll- 
cies exclusively, and which has chang- 
ed and become a mutual company, or 
become a company issuing and repre- 
senting itself as issuing participating 
policies exclusively, or any such stock 
corporation which may hereafter change 
and become a mutual company, or be- 
come a company issuing and represent- 
ing itself as issuing participating poli- 
cies exclusively, may incur a total ex- 
penditure exceeding the limits of ex- 
penditure herein defined by an amount 
not greater than the excess of twenty- 
five per centum of the net premiums 
actually collected on business issued 
prior to the date of such change over 
the loadings on such premiums. This 
section shall not apply to expenses 
made or incurred in the business of in- 
dustrial insurance nor, except as to the 
limitation of expenses for the first year 
of insurance and as to compensation of 
and loans and advances to agents or 
solicitors, to stock corporations issuing 
and representing themselves as issuing 
non-participating policies exclusively. 





STICKS TO OPINION 





New York Insurance Department Says 
Companies Were Entitled to 25 
Per Cent. Expense 


The position of the New York Insur- 

ance Department on the proposed 
amendment to section 97 was set forch 
by the following statement issued by 
Superintendent Frank Hasbrouck at the 
close of the negotiations which resulted 
in the compromise: 
““The position which the department 
takes with respect to the bill amending 
Section 97 of the insurance law now 
pending before the Legislature may be 
briefly summarized as follows: The 
measure was proposed by the depart- 
ment for the purpose of affording re- 
lief to those companies which have 
changed from stock to mutual, and 
which thereby become subject to the 
statutory limitation placed upon total 
insurance expenses. These companies 
formerly issued non-participating poli- 
cies at low rates of premium, which 
policies now become eutitled to share 
in the profits of the business. The 
companies must have relief from the 
present expense limitations or else 
raise their rates, although they earn 
each year ample surplus after paying 
all expenses and policy claims. 

“A similar situation was presented to 
the Armstrong committee in 1905, when 
it was found that one old mutual com- 
pany charging low rates exceeded its ex- 
pense allowance every year, while still 
producing remarkable low cost to policy- 
holders. Rather than force such com- 
pany to raise its rates, the margin of 
expense was extended to preserve ex- 
isting conditions. The bill does not re- 
quire any competing company to re- 
duce its rates to conform to any fixed 
standard. Nor does it affect in any way 
those companies which have seen fit to 
charge rates that are based upon load- 
ings in excess of 20 per cent. on the 
net premium. It merely gives the com- 


panies which have mutualized the right 
to continue their present rates of pre- 
mium without increase. 

“The companies affected are old and 
established institutions. It does not re- 
quire demonstration that their present 
rates are more ‘than adequate for all 
purposes. Their own history is suffi- 
cient attestation of this obvious fact. 
Claim is made that these companies are 
seeking to spend more money for ad- 
ministrative purposes. The answer to 
this is that before mutualization no 
total expense limitation whatever was 
applicable to them under the law. The 
proposed measure fixes such a limita- 
tion at a conservative figure. Oppon- 
ents of the bill are urging a temporary 
measure of relief on the ground that 
the temporary expedient would enable 
the companies to postpone the time for 
increasing their rates for three or four 
years. The department feels that this 
offer of compromise is a confession of 
weakness. If the principle of the bill is 
sound for temporary purposes, it is 
equally sound as a permanent proposi- 
tion. The department is satisfied that 
the bill should pass in its present form, 
and so repeats its recommendation to 
such effect.” 





EXPENSE VOUCHERS 





Acknowledgment from Party to Whom 
Agent Paid Money Necessary, 
Says Department 





In a recent report made on a life 
insurance company having headquar- 
ters in New York State, the New York 
Insurance Department makes the fol- 
lowing comments: 

“The Company is under agreement 
with agents to allow them stipulated 
sums each month to cover expenses in- 
curred by them. The sums allowed 
each agent vary and the amount al- 
lowed is contingent upon the amount 
of business produced by him. The 
agreement states that the sum payable 
will be paid ‘upon presentation of pro- 
perly itemized expense vouchers.’ This 
provision is not complied with, and what 
purports to vouch for these payments 
is not a voucher at all, as no acknowl- 
edgment from the party to whom the 
agents paid the money is obtained by 
him.” 





GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 














A CORRESPONDENCE COURSE OF 
INSTRUCTION IN LIFE INSURANCE 











field work. 


and = Official 





Among the many advantages enjoyed 
by representatives of The Equitable Life 
Assurance Society of the United States 
is a Correspondence Course of instruction 
dealing with the fundamentals of life 
underwriting and the practical side of 


While the Regular Course of 27 Lessons 
Answers are 
exclusively for Equitable representatives, 
the Preliminary Course consisting of 3 
Lessons will be sent to anyone on request. 


reserved 


Address: 
Correspondence Course Bureau 


The Equitable Life Assurance Society 


OF THE UNITED STATES 
P. O. Box 555 
New York City 














PURELY MUTUAL 


Northwestern during 1914. 





Income Insurance 
Corporation Insurance 
Partnership Insurance 











THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GLO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,365,299,749 


SATISFIED POLICYHOLDERS to the number of 11,613 (out of 43,541 
applicants) applied for $54,587,290 of additional insurance in The 


H. F. NORRIS 
Superintendent of Agencies 
Milwaukee, Wisconsin 


CHARTERED 1857 


NORTHWESTERN POLICIES are easiest to sell and stay longest in force. 
Mortality 55.87%. Interest 4.97%. 
AGENTS PROTECTED by enforced No-Brokerage and Anti-Rebate Rules. 
It Will Pay You to Investigate 
Before Selecting Your Company 


Expense 10.53%. 





*‘Large Dividends ”’ 
Low Cost 
Service Policy 

















S. SAMUEL WOLFSON 
District Manager 
Equitable Life Assurance Society 
43 Bible House New York City 

AGENTS WANTED 








THE EQUITABLE LIFE 


OF IOWA 


Operates in 15 of the most healthful and pros- 
perous States in the Union, as shown by the map 











GOOD PLACES 
For STRONG WORKERS 


Always ready to negotiate with energetic 
men capable of producing paid-for Insur- 
ance in. satisfactory volume. 


Much unoccupied and desirable territory. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE, 
Superintendent of Agencies, 
7 W. Madison St., Chicago, Ill. 
































Mortality savings of over 50% for the past 10 
years has brought about the lowest net cost 


2 Address 
J. C. CUMMINS, President 
Home Office - DES MOINES, IOWA 
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EFFICIENCY OF BLOTTERS 


AGENT WIN SUCCESS 


Cc. Cllarence Swift, of John Hancock, 
Wrote $100,000 During Month 
of March 


HELP 


Is the: day of the effectiveness of the 
plotter over? “No, emphatically,” is 
the answer made by C. Clarence Swift, 
one of the <tar producers in the Wil- 
liam N. Comptou. aAgeucy of the John 
Hancock in New York City. Mr. Swift 
has mailed 30,000 blotters a year for 
at least a decade. In soliciting busi- 
ness he has often been tol’. “I have 
known you for years ‘*urough your 
blotters.” 

Although the average size of his pol- 
icy is small, and he specializes in 
young men, Mr. Swift succeeded in 
writing $100,000 last month, and he has 
found it comparatively easy to write 
$250,000 of paid business a year. 

At Office Each Noon 

Mr. Swift always makes it a point to 
be in the Compton office at noon, and 
every blotter has some reference to 
this fact, sometimes the picture of -a 
clock being printed. 

Hence, for a single hour each day 
thousands of men know where to find 
him. His point is that the time to in- 
sure is to-day. 

The Eastern Underwriter has secured 
a series of Mr. Swift’s blotters, and it 
believes they will prove interesting to 
other life insurance men. They are 
the result of considerable thought dur- 
ing the fifteen years he has represent- 
ed the John Hancock; and can be part- 
ly quoted as follows: 

Blotter No. 1, printed in green, reads: 

Success is certain to the man who 
knows and administers his business 
better than the other ninety-nine. The 
same is true of life companies. Call 
at noon. Insure With Swift To-day. 
Office Hours: 12 to 1:30 p. m. daily or 
by appointment. 

Blotter No. 2, printed in black: 

A Great Combination for Success. 

N. R. G. 
Combined with 
;; - ©. 
And plenty of 
P. H. W. 

These increase your income and bank 
account. Call at Noon. Insure With 
Swift. To-day. 

(Editor’s Note.—This is interpreted 
as follows: “Energy combined with 
plain horse sense and plenty of plain 
hard work.”’) 

Blotter No. 3, in red. Cheer Up. 
Don’t Worry. Smile, for Swift has a 
message for young men on life insur- 
ance. Call at noon to-day or by ap- 
pointment. 

Blotter No. 4, printed in brown. The 
genius is the man who takes the lemons 
that fate hands him and starts a lem- 
onade stand. 

Uses Poem Effectively 

Blotter No. 5, printed in green, in- 
cludes the following poem, called “The 
Put-It-Offs”’: 

My friend, have you heard of the town 
of Yawn, 





Life Insurance and Texas 











Texas has more than four million people, made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
state are uninsure 
quately insured. € want ten or a 2 
men to tell them about the Southland Life. 


JAS. A. STEPHENSON, President 


and several times that num’ inade- 
dozen more good field 
Address— 


DALLAS, TEXAS 








On the banks of the River Slow, 

Where blooms the Waitawhile flower 
fair, 

Where the Sometimeorother scents the 
air, 

And the soft Goeasys grow? 











C. CLARENCE SWIFT 


It lies in the valley of Whatstheuse, 
In the province of Letterslide, 

That tired feeling is native there, 

It’s the home of the listless Idontcare, 
Where the Putitoffs abide. 


The Putitoffs smile when asked to 
insure, 

And say they will do it to-morrow. 

And so they delay from day unto day, 

Till death crawls up and takes them 
away, 

And their 
borrow. 


families starve, beg or 


Compton Agency Production. 

That the Compton Agency is compos- 
ed of an aggregation of live men, is 
shown in the production of business 
for the first three months of this year, 
aggregating over $1,400,000. This is 
$600,009 ahead of the agency’s record 
for the first three months of any year. 





If a widow has a few thousand dol- 
lars, and it is all that she has, it is a 
bigger fortune to her than $1,000,090 is 
to Rockefeller or Carnegie, says the 
New York Life. 





CALLS PRACTICE INDEFENSIBLE 





Bankers’ Life, of Lincoln, Neb., Dis- 
cusses Payment of Unearned 
Surrender Values 


The paying of unearned surrender 
values, the giving back to a policyhold- 
er who quits, money that his policy has 
not earned, is an evil entirely without 
the pale of honest business and, mor- 
ally and ethically, it is indefensible, 
says the Bankers’ Life, of Lincoln, Neb. 
Because some companies are allowed 
to do it, because some State laws go 
so far as to sanction it, does not alter 
the fact that the practice is reprehen- 
sible and inherently dishonest. 

“Insurance companies are the custo- 
dians of the money of their policyhold- 
ers; their position is one of trust and 
every obligation of justice to those 
whose money is in their keeping rebels 
against a practice that takes from the 
earnings of those who have paid the 
company until] their policies are more 
than self-sustaining to pay an unearned 
value to those who quit,” the Company 
says. “In the evident struggle to put 
business on the books through unwar- 
ranted inducements in the way of 
promises to pay quitters something be- 
fore their business has reached an earn- 
ing or even self-sustaining basis, this 
system has gained a foothold regard- 
less of the inherent wrong and the 
fraud that it works on the legitimate 
policyholder who stays and pays. In- 
stead of this business growing into a 
legal standing, the day will come when 
it will be outlawed. The policyholders 
who have their own earnings so wrong- 
ly applied will get wise to such busi- 
ness methods and put up a protest that 
will be heeded. 

“Every insurance company, every in- 
surance man at all posted, knows to a 
practical certainty the length of time 
it requires to put a policy across the 
line where it possesses a legitimate sur- 
render value. The giving of unearned 
surrender values, the taking of money 
from a policy on an earning basis to 
pay to a policy surrendered before it 
reaches an earning basis, is not done in 
ignorance, and those despoiled, those 
whose interests are sacrificed for tem- 
porary exploitation, will not always 
themselves remain in ignorance and un- 
heard. 

“The money paid for insurance is 
savings laid by on the part of those in- 
sured just as much as though they were 
laying aside a stipulated amount in a 
savings bank. What would be said of 
a savings bank that would take from 
the accumulated interest of depositors 
whose deposits had been in the bank 


$15,219 REJECTED 





Remarkable Showing of Knight Agency 
on $999,500 Examined Business 
in March 





Since the first of the year the C. B. 
Knight general agency of the Union 
Central Life in New York city has 
averaged more than a million a month 
of examined business. If anyone feels 
that this is not an achievement he 
should try and run a general agency in 
the metropolis and see. Mr. Knight is 
a managerial executive, who has gath- 
ered about him an unusually talented 
aggregation of producers. 

Showing the quality of business pro- 
duced, the Knight agency in the month 
of March had applications and exam- 
ined $999,500, of which $984,281 was 
issued. This throws some light on the 
character of the agents in this office, 
and their understanding of Union Cen- 
tral requisites. 

Present indications would give the 
Knight agency a victory in the contest 
between that office and the Chicago 
agency, under the _ supervision of 
Manager Ferguson. Mr. Ferguson has 
set a slogan for six million of paid-for 
business for the year. 





THE EUROPEAN SITUATION 





Experience of The Equitable—Only 
6 Per cent. of Business in 
War Countries 





The Equitable has practically sus- 
pended the writing of new insurance 
in the European countries now at war 
in which it still has agencies. 

The Society retired from Germany 
and Austria nearly twenty years ago; 
and a large proportion of the insur- 
ance then outstanding had been in 
force for many years. Many of these 
policies have already matured, and the 
remainder are, in all but a few cases, 
on the lives of men who are beyond 
the service age. 

The net amount at risk in Germany 
and the Austrian Empire is now only 
four-tenths of one per cent. of the 
whole. The net amount at risk in 
Great Britain, and in France, is in 
each case, less than 2 per cent. of the 
whole. 

Of the net amount at risk throughout 
the world, only about 6 per cent. is in 
the countries now at war. 

The bulk of the Equitable’s insur- 
ance in Europe is protected by war 
clauses providing for the charge of ade- 
quate extra premiums. The extra now 
charged is $100 per $1,000 of insurance, 

Only 30 deaths attributable to the 
war, among Equitable policyholders, 
have been reported to date (February 
10, 1915). These cover $137,000 of in- 
surance. 

The extra war premiums collected 
thus far exceed $80,000. 





long enough to have earned interest, 
to pay interest on deposits to those 
whose money had not been in the bank 
long enough to have any interest 
credit? No such business methods 
would be tolerated for a moment by the 
bank itself or for a moment by a de- 
positor whose earnings were thus sac- 
rificed.” 





Some of the reasons: 
beneficiaries. 


literature. 
condition of general business. 





A FINE FIRST QUARTER! 


We closed the first quarter of 1915 with a substantial gain in delivered 
business over the first quarter of 1914. 


FIRST-CLASS SERVICE of policyholders and 
Efficient co-operation with our agencies. 
contracts—as agents of all Companies know. 
Happy relations between Field and Home Office. 


Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS 
Incorporated 1851 


Unexcelled policy 
Low net cost. Strong 
Improved 





Organized 1850 


securely build 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
JOS. A. DE BOER, President 


The National Life possesses an unexcelled asset and insurance composition. Its 
service to policyholders is scientific, prompt and complete, based absolutely upon a 
mutval and equitable practice. Its low mortality, high interest earnings and economy 
of management insure low net costs. Its liberal policies and practice commend it to 
field men as a guaranteed salesmanship proposition upon which they can readily and 
The sixty-fifth annual report, demonstrating these claims, will be sent 
to any solicitor, agent or manager on request. 


A. Tl. Gseller, General Manager, 149 Broadway, New York City 

M. H. Mullenneaux, Manager, Albany Trust Bldg., Albany, N. Y. 
Day L. Anderson, General Manager, 950 Ellicott Square, Buffalo, N. Y. 
Bruce S. Johnson, General Agent, 1134 Granite Bldg., Rochester, N. Y. 
Lewis N. Crane, General Manager, Rosenbloom Bldg., Syracuse, N. C. 


Purely Mutual 
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WHAT FRATERNALS ARE DOING 


iS CLOSE TO OUTGO 





INCOME 





Figures From the Michigan Report— 
Poor Showing Made by Some 
Societies 





Interesting figures regarding the total 
income and disbursements of the prin- 
cipal fraternal orders is here given by 
Commissioner Winship, of Michigan. In 
many cases the income and disburse- 
ment figures 
gan is a great fraternal center, the total 
income of the Michigan societies being 


$10,257,697; their disbursements, $7, 
874,896. The Michigan data is given 
first: 

Amaranth ..... $60,246 $51,528 
Amer. Frat. Stars 4,047 2,777 
Degree of Honor 50,173 39,054 
Eastern Star 18,821 17,786 
yerman Order . 16,063 12,292 
ere 513,390 443,026 
xold Reserve .. 38,447 32,187 
Grange Life . 5,667 3,723 
Ladies Amaranth 4,392 2,495 
Ladies Macabees 2,305,307 1,398,945 
Ladies Modern 

Maccabees ... 613,148 503,023 
Loyal Guard 92,175 112,456 
Loyal Home 9,096 10,290 
Maccabees 6,070,731 4,822,473 
Modern Romans 28,231 22,572 
Mut. Ben. As. . 573 647 
New Era ... 292,195 280,700 
Rail. Men’s Re- 

DM s<tekeabvon 35,553 35,482 
Schiller Bund .. 11,048 10,612 
Slovenic Croation 26,505 23,446 
Swedish-Finnish 5,673 3,815 
Swedish Sons of 

America ..... 4,120 3,817 
Union French Can. 52,089 41,693 

Other States 
Total Total 
Income  Disburse- 
ments 
Aid <Ass’n for 

Lutherans $138,647 $69,627 
Am. Ins. Union 471,263 439,714 
BOR ..vcrce 1,615,412 1,648,636 
Bro. of Am.Yeo. 2,784,259 2,448, 615 
Catholic K. & L. 193,821 177,298 
Court of Honor 1,289,801 1,148'287 
Danish Bro. 188,463 124,024 
Equit. Frat. 938,714 306,215 
Foresters ...... 6,292,561 4,580,035 
Frat. Aid Un. 1,428,674 1,454,716 
Fraternal Bank. 126,704 91,273 
Fraternal B. L. . 64,298 56,273 
Fraternal Bro. 818,298 631,787 
Fraternal Mystic 505,166 490,916 
Fraternal Re- 

re 167,744 93,371 
Golden Cross 473,349 
Heptasophs .... 1,536,285 1,585,804 
Home Guards i hy, ees 
*Ind. Western 

snes ctemnsne > Seedeie~” ic mraies 
: >: a 116,013 58,022 
Knights of Co- . 

lumbus ...... 1,750,814 1,074,973 
K. and L. of 

Oe 1,561,846 1,585,111 
K. & L. of Se 

> | 2,257,062 1,997,654 





JOINT LIFE CASE 





Northwestern Mutual Life Shows Supe- 
riority of Separate Policies on 
Each Partner 


The inferiority of a joint life policy as 
compared with separate policies on 
each of the several partners or associ- 
ates has been frequently commented 
upon in Field Notes, and such expla- 
nations have been reprinted in leaflet, 
Doc. 1109. A recent case of competition 
brings to light a new and interesting 
form of joint insurance involving the 
business protection of a corporation by 
insuring the president and four direct- 
ors whom we will call A, B, C, D, and 
E. Our competitor realized that a joint 
life policy covering five lives would be 
almost an absurdity, if indeed any com- 
pany would agree to such a contract. 
He therefore suggested the issue of 
joint policies on the following plan: 

If we have five objects, A, B, C, D, 
and E, we can form from them ten dif- 
ferent combinations, taking two at a 


are perilously close. Michi- 


time. 





i: G6 Be: iaadne 2,805,525 1,848,034 
Ladies Aux. Bro. 

-_ Be Se. ak 179,925 136,271 

Ladies Catholic 

re 1,566,968 1,293,955 
La. Soc. Des. Art 939,077 501,163 
Loy. Am. of the 

ee ee 339,575 331,229 
Modern Bro. 1,696,115 1,162,183 
Samaritans. 124,279 98,877 
Mod. Woodmen 14,104,372 13,008,331 
Mystic Workers 858,085 753,684 
National Croation 487,202 364,547 
Nat Pro. Legion 403,248 407,480 
National Union . 2,773,790 2,662,885 
No. Am. Union .. 411,183 383,561 
Order, U. Com. 

eer 781,226 916,545 
Polish Nat. All. 1,161,469 812,948 
Prot. Home Circle 1,053,475 1,045,784 
Royal Arc. 9,267,714 9,075,174 
Royal League .. 923,491 814,212 
Roy. Neighbors 2,196,820 1,789,585 
Trav. Pro. . 542,410 569,649 
Women’s Cath. 

O. of Foresters 1,187,479 1,017,402 
Woodmen Acc. 301,289 266,905 
Woodmen Cire.. 1,837,830 1,135,978 
Wood. of the W. 11,865,785 8,694,954 
Examine City of New York........... 

TO MEET HERE 
Annual Gathering of General Agents’ 


Association of New England 
Mutual Life 





The annual meeting of the General 
Agents’ Association of the New Eng- 
land Mutual Life will be held at the 
fotel Biltmore in New York city on 
April 28 and 29. The program follows: 

Wednesday, April 28, 10.00 A. M. 

Opening remarks, A. J. Reeves. 

Intelligent and Effective Leadership 


—Discussion, D. F. Appel, vice-presi- 
dent. 
2:00 P. M. 
System, A. C. Utter. 


Discussion opened by Mr. Smalley, 
Mr. Robens, Mr. Wickes. 

Competitive Value of Instalment Op- 
tions, C. A. Hinkley. 

Discussion opened by Mr. 
Mr. McNutt, Mr. Thomson. 

Efficiency Methods for Policyholders’ 
Month, J. H. Meyer. 

Discussion opened by Mr. Harris. 

Thursday, April 29, 10.00 A. M. 

Medical Question, Dr. E. W. Dwight, 
Medical Director. 

Securing, Educating, and Supervising 
Agents, A. C. Curtis. 

Discussion opened by Mr. 
Mr. Saltzstein, Mr. Nute. 

Our Company, F. T. Partridge, As- 
sistant Secretary. 

2.00 P. M. 

Election of Officers. 

Masters of the Situation, G. S. 
Hastings, Superintendent of Agencies. 

Opportunity, Horace Mecklem. 

Discussion opened by Mr. Guinn, Mr. 
Mann, Mr. Savage. 

Creative Publicity, 

Discussion opened by Mr. 
Mr. Parker. 


Dunbar, 


Anderson, 


Wilson Williams. 
Franklin, 


It was ; therefore ‘suggested that 
ten policies be issued for $12,500 each 
on the following pairs: (AB, AC, AD, 
AE), (BC, BD, BE), (CD, CE), (DE). 
Thus the death of A, for example, would 
mature four of the policies and pay 
$50,000. On the death of B, a group of 
three policies paying $37,500 would ma- 
ture. C’s death would mature the next 
two and pay $25,000, leaving only one 
policy which would mature at the death 
of either D or E, for $12,500, leaving 
the survivor without insurance. Thus 


the first death would pay $50,000; the 
second $37,500; the third $25,000; the 
fourth $12,500; or $125,000 in all, but 


there would always be a survivor left 
without insurance. In this case the su- 
periority of a separate policy of $50,000 
on each of the five lives is very clear, 
even though our gross rate is $11,832 
(participating) as against $7,205 (non- 
participating) for the above combina- 
tion of joint policies. The same objec- 
tions to joint insurance, so evident 
where five lives are involved, exist 


against the ten policies covering the 
lives in couples, 


PUTS BAN ON DRINK 





New Association at Scranton, Pa., Will 
Not Serve Alcohol at Any 
Meeting 





The new Scranton Association of 
Life Underwriters starts with nineteen 
members. ‘The officers follow: 

President, O. Ed. Carey, Phoenix 
Mutual; first vice-president, Geo. Wahl, 
Penn Mutual; second vice-president, 
H. J. Shubert, Prudential; secretary, 
A. B. Clay, New England Mutual; treas- 
urer, Thos. J. McGuire, Equitable. 

The officers, together with Walter S. 
Buck of the Connecticut Mutual and 
James James, of the Metropolitan, form 
the executive committee. 

The form of constitution and by-laws 
recommended by the National Associa- 
tion was adopted with a few changes, 
and the Association will at once affili- 
ate with the national organization. The 
Association starts right also, in that it 
incorporates in its constitution a provi- 
sion against the serving of alcoholic 
drink at any meeting, social or other- 
wise. 

The other members of the Associa- 
tion follow: 

E. C. Drake, John Hancock; N. Grier 
Parke, Home; John Hughes Blackman, 
Mutual Life; Theo. Bird, New York 
Life; James D. James, Northwestern 
Mutual; S. D. Parker, Prudential; J. 
W. Dusenbury, Travelers; C. S. Shindel, 
Union Central; W. W.- Miller, Connec- 
ticut General; R. H. Keffer, Aetna; E. 
W. Osborne, Fidelity Mutual; Otto Con- 
rad, Germania. 





PRESENTED “THE MIKADO” 

On April 16 employes of The Pruden- 
tial Insurance Company. of Newark, pre- 
sented “The Mikado” at Krueger’s Au- 
ditorium in that city. The performance 
was under the direction of The Pruden- 
tial Athletic Association. John D. De 
Witt was The Mikado, William Van 
Houten was Ko-Ko, and Hazel B. Lud- 
low was Yum-Yum. 


WANTED 


A man who knows he can 
make good in organizing an 
agency for a big company in 
a city embracing a population 
of 1,000,000. A salaried con- 
tract will be made and the 
applicant chosen will be 
brought into direct touch with 
Home Office with opportuni- 
ties for advancement. Only 
men of experience and who 
can prove ability need apply. 
Territory in Pennsylvania. 
Address 
“ORGANIZER” 


Care of THE EASTERN 
UNDERWRITER 
105 William Street 
New York City 











THE 
First Mutual 


Chartered in America 


New Englard 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 
tract. 


FINANCIAL STATEMENT 


Assets, Dec. 31 

WOE ia soa x cara $70,163, 011.03 
ee eer 65,159,426.58 
a eee $5,003,584.45 


" ALFRED D. FOSTER, President 


D. F. APPEL, Vice-President 

J. A. BARBEY, Secretary 

. DAVIS, Asst. Secretary 
FRANE T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 











You Wish To Be Paid Well 


The “‘Home Life”’ 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
of which 
George E. Ide is President, pre- 


ance Company, 
sents a record of substantial 
benefits to its 
during the year and a solid 


policy-holders 


growth in financial strength. 

Assets increased to $30,- 
631,248.70 after paying to 
policy-holders $3,110,507 in- 
cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 
is now 


$120,893,433 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 








for your efforts. Producers receive 
liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 

Several pi of llent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 

















1865 --- Fifty Years Old --- 1915 





Unexcelled In 
Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 
and Trust Company 


OF PHILADELPHIA 
Rates of Premium Extremely Low and 


still further reduced by 
Annual Dividends 
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ACTIVE AT AGE EIGHTY-ONE 


BIRTHDAY OF JAS. F. ATKINSON 








Many Agents Attend Birthday Celebra- 
tion of Brooklyn General Agent of 
Northwestern Mutual 


in honor of his eighty-first birthday 
James F. Atkinson of Jas. F. and Wm. 
». Atkinson, general agents for the 
Northwestern Mutual Life for Brooklyn 
and Long Island, was tendered a dinner 
at the Hotel Bosserd in Brooklyn, 
Saturday evening, April 10, by the 
agents of the Brooklyn General Agency. 

The dinner was ‘in the nature of a 
family party attended by the following 
guests: James F. Atkinson, William 
F. Atkinson, his son and partner in the 
general agency; Henry F. Norris, su- 
pe rintendent of agencies, Northwestern 
Mutual Life; John 1. D. Bristol, general 
agent of Northwestern for Manhattan, 
and Nathan §S. Jonas, together with 
twenty-seven members of the general 
agency. Within a few days this testi- 
monial could have been a dual celebra- 
tion of Mr. Atkinson’s eighty-first birth- 
day, and the thirtieth anniversary of 
his first contract as general agent for 
the Northwestern Mutual in Brooklyn. 

Cake With 81 Candles 

One of the features at the dinner 
which was presided over by George H. 
Gudebrod as toastmaster, was the pre- 
sentation to the honored guest of a 
huge birthday cake ornamented with 
eighty-one lighted candles. 

An Old Guard Agent ‘ 

Mr. Atkinson is one of the old guard 
of the life insurance profession, there 
being only six agents in the employ of 
the Northwestern Mutual who can 
poast of as long a period of service. 
During his insurance career Mr. Atkin- 
son has seen great changes take place. 
He says, when he started in the busi- 
ness, it was necessary to prove to al- 
most every “prospect” that life insur- 
ance was a good thing. Now the man 
who won’t admit that, is generally con- 
sidered too far behind the times to be 
worth soliciting. 

Both Producer and Trainer 

Mr. Atkinson signed his first contract 
with the Northwestern Mutual in 1882, 
and was appointed general agent in 
Brooklyn in 1885. In 1898 he was joined 
by his son, since which time the agency 
has been conducted under the firm 
name of James F. and William F. At- 
kinson. Mr. Atkinson has been a pro- 
ducer from, 1882 down to the present 
month. In the day of small things in 
life insurance, before going to Brooklyn 
as general agent, he wrote $25,000 a 
month for five consecutive months 
(total business for that period being 
$137,000), which entitled him to a posi- 
tion on the honor roll published at that 
time by the Northwestern Mutual 
among all the agents of the Company. 
While he has always written personal 
business the greatest achievement of 
his career has been the training and 
sending out into the field over 100 suc- 
cessful full time producing agents. 

Favors Full Time Agents 

Mr. Atkinson says he never cared 
much to bother with men who wouldn’t 
give all their time to the business, and 
thinks the training of two or three new 
men who will stick, is a good year’s 
work. He has with him at the present 
time one man who started in his agency 
22 years ago, and only one. He says 
the quality of perserverance is more 
important to success in the insurance 
business than brilliance. 

Mr. Norris Speaks 

In a few words of a purely personal 
nature, Mr. Norris recalled that during 
his connection with the Northwestern 
Mutual, that Mr. Atkinson had always 
been the kind of a man he was glad to 
advise with, and many are the times 
when feeling down in spirit and enthu- 
siasm that he called on the honored 
guest, to return to his duties filled with 
new hope and fighting blood. 

Letter from President Markham 
The following letter from President 





State Mutual Life Assurance 


Co. 





Assets 


INSURANCE IN FORCE 


Occasionally we have an opening. 





OF 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
January 1, 1915 


Surplus (Mass. Standard)... . 


Substantial gains made in all departments. 
New policy contract, embodying every up-to-date feature. 
Increased dividend scale in which all policies share. 


EDGAR C. FOWLER 


$46,516,911.00 
43,315,986.56 





3,200,924.66 
C0 ee sees $179,895,636.00 


Superintendent of Agencies. 








Markham of the Northwestern Mutual 
Life was read by Mr. Norris. 
“Dear Mr. Atkinson: 

“I have been reminded that on the 
10th instant you will arrive at the 
semewhat advanced age of eighty-one, 
and I have also been informed that 
your agents anu many others of your 
friends are to meet at some suitable 
place where they will tender to you 
their felicitations and congratulations. 
Although I cannot be present in person, 
I wish to be present in spirit and join 
with others in offering you my sincere 
congratulations upon this auspicious 
occasion. 

“I beg to remind you that, in my 
opinion, it is something worth while to 
be able to calmly review a long life and 
realize that the years have not been 
wasted, and that good results derived 
from an active, faithful and industrious 
life, at least so far as you are con- 
cerned, are in evidence. 

“It is perhaps needless for me to re- 
mind you that you have always merited 
and had the unreserved respect, confi- 
dence and good-will of all the officers 
of the Northwestern, as well as a long 
list of personal friends among not only 
the general agents, but of all the agents 
of this Company who have had the 
good fortune to know you. 

“As one of the older general agents 
of the Northwestern, you hold a record 
for intelligent, faithful and successful 
service, excelled by no one. 

“It is pleasant for me, and I think it 
also will be for you, to know that every 
officer and agent of our grand Company 
is always glad to see you, glad to ex- 
tend to you the right hand of fellowship 
and good-will. 

“May the good Lord spare you many 
years in which you may enjoy in ease 
and comfort the love of family and that 
sincere regard and affection in which 


you are and have always been held by 
vour host of fmends, including 
Yours very sincerely, 
(signed) GEO. C. MARKHAM, 
President.” 
Together Thirty Years Ago 

It was fitting indeed, that John I. D. 
Bristol should be one of the guests at 
this dinner, for he and Mr. Atkinson 
worked on opposite sides of the same 
desk in the Chicago General Agency of 
the Northwestern Mutual over thirty 
years ago. Mr. Bristol’s remarks were 
reminiscent, referring particularly to 
great advance made in agency work. 

Among those who subscribed to the 
testimonial dinner to Mr. Atkinson 
were: E. J. Thompson, F. H. Trapha- 
gen, R. L. Hershey, C. N. Smith, H. S. 
Wells, D. E. Osgood, F. A. Cottrell, O. 
C. Cypiot, A. Meyerson, W. E. Gulick, 
J. B. Brocas, I. Strauss, I. Sternberger, 
F. H. Gregory, C. W. Powell, W. H. 
Fletcher, A. S. Petty, C. J. Burns, Geo. 
H. Gudebrod, Thos. Hanson, O. L. 
Gooding, E. N. Christie, Schuyler Horn, 
Harry Johnson, G. O. L. Frank, Stanley 
Eno, and M. W. Griffin. 


CHILD’S ENDOWMENT POLICY 


INinois Life Insurance Company, 
Chicago, Exolains One of Its 
Contracts 


of 


The Illinois Life makes the following 
explanation of its child’s endowment 
policy: 

“For the reason that it does 
seem to be generally known that the 
Illinois Life Insurance Company will 
issue a savings endowment contract on 
the lives of children above the age of 
one year and under the age of eighteen, 
information regarding that contract 
may be of interest and benefit to you. 

“The child’s endowment contract is 
written on the 20-year endowment plan 


not 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘ol/dest company in America’ 
mean certain success for you. 


For Terms to Introducing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 


’ 











only and at the premium as of age 
twenty-one, and provides that in the 
event of the death of the child prior to 
attaining the age of eighteen, at which 
age opportunity is given of coming into 
full insurance benefits, the premiums 
paid on account of the contract with 


three and one-half per cent. interest 
shall be the limit of the Company’s 
liability. 


“When the holder of a child’s en- 
dowment contract reaches the age of 
eighteen, subject to a complete and 
satisfactory insurance examination, the 
policy may come into the full benefits 
provided in the regular 20-year endow- 
ment policy of either form. Should the 
policyholder fail to pass a satisfactory 
examination the policy would at the 
end of its twenty years mature for its 
full endowment value the same as any 
regular endowment. 

“A number of our men have been 
using this child’s endowment contract 
very successfully as they find that the 
parents of most young children are in- 
terested in creating a savings fund for 
their children, and this contract being 
in the nature of compulsory savings 
makes a stronger appeal, as well as in- 
sures more regularity in the making 
of the’ deposits than in the case of the 
ordinary savings bank account. 

“To secure this contract no medical 
examination is required, the Company’s 
agent merely being required to certify 
as to the apparent good health and 
strength of the infant. 

“The same compensation is allowed 
for the placing of child’s endowment 
contracts as in the case of the regular 


endowment policies on mature lives, 
The application is signed by the 
parent, 


“In the event of the surrender of a 
child’s endowment contract prior to its 
maturity the cash values are the same 
as on regular 20-year endowment is- 
sued as of age twenty-one.” 





MAY NEED DR. STANTON 
Farmers’ National Producers to Battle 
for Beefsteak and Strawberry 
Shortcake Dinner 





The Farmers’ National Life of Chi- 
cago has issued some interesting an- 
nouncements regarding the contest, 
from March 2 to May 20, for paid-up 
business. The announcement is writ- 
ten in baseball journalese, with John 
M. Stahl, president of the Company, in 
charge of the Stahl White Sox, and 
Miles J. Furnas, agency director, in 
charge of the Furnas Cubs. 

The losing club is to give the winners 
a beefsteak and strawberry-shortcake 
dinner. Special gold prizes are to be 
given individual winners, S. C. Stanton, 
medical director, is the umpire. As 
beer goes with beefsteak dinners, and 
strawberry shortcake does not go with 
beer, the chances are that Dr. Stanton’s 


services will be needed in a dual 
capacity. 
The Farmers’ National says of its 


March, 1915, business: 

“The applications for insurance re- 
ceived by this Company during March, 
1915, were 207 per cent. of the applica- 
tions received during March, 1914. The 
cost per $1,000 of applications in 1915 
was less than 75 per cent. of the cost 
in 1914. How is that for growth in the 
right direction?” 

BOTH ENDS OF CONTRACT 

In purchasing insurance it is not a 
bad plan to look at the conclusion of 
the contract, as well as at the com- 
mencement, says the Bankers’ Life of 
Lincoln. If you are offered non-par- 
ticipating insurance, get a comparison 
of what that kind of insurance brings 
to you when paid up, compared with the 
returns that participating policies pro- 
duce. A non-participating policy holds 
its surplus earnings for the stockhold- 
ers of the company, while a participat- 
ing policy returns to you the surplus 
earnings. If the earnings are con- 
served through the deferred dividend 
plan, the showing will be all the more 
surprising. 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 














It has been estimated 
Safeguarding that for every fourteen 
men who are producers 
there is one who has 
reached age sixty-five in 
want and now supported by charity. 
The same authority estimates that 
there are over 70,000 persons over 65 
in Benevolent Homes (not Alms- 
houses) of the class that takes in those 
old people able to pay three or four 
hundred dollars for a measure of care 
during their last years. Every large 
city has one or more of these homes 
full of very respectable old ladies and 
gentlemen who have been used to the 
comforts and a good share of the lux- 
uries of life, but who find that their 
resources have not lasted quite as long 
as their lives. In many of these cases 
friends provide the small sums neces- 
sary to secure admission. There are 
few sadder sights than an old couple 
who, after half a century of married 
life, are facing the necessity of an old 
folks’ home without the few hundred 
dollars necessary. Perhaps some of the 
wiseacres who do not believe in endow 
ment insurance can offer a better solu- 
tion of the problem of safeguarding the 
aged. 

The St. Louis papers recently repor- 
ed the closing of the St. Louis Home 
for the Aged through mismanagement, 
by which nine old ladies may be turned 
out on the streets homeless and penni- 
less. Each of these old women paid 
entrance fees from $200 to $400. One 
trouble, perhaps, the main trouble with 
this home appears to have been that 
it was run by women, who with the 
best intentions were not strong on fi- 
nance. But whatever the cause of the 
calamity to the inmates, the case illus- 
trates the fact that everyone, whatever 
his circumstances may be, should have 
some of his insurance on the endow- 
ment plan payable under Option “C” at 
age 65 or 70. Thus a $5,000 endow- 
ment payable at age 65 will produce a 
guaranteed life income of $410.55. 
Those familiar with homes for the aged 
will know that the inmate who ,has 
even $5 a month of spending money of 
her own is an aristocrat in the old 
folks’ world.—Northwestern Mutual 
Life Field Notes. 


One of the greatest wor- 


Are ries of the fighting armies 
You across the waters is the 
Loaded? lack of ammunition. The 


biggest gun in the world 

is worthless unless there is the where- 
withal to load it. You cannot scare an 
army by pointing an empty gun; it has 
got to be fired constantly and the dis- 
charge must be effective or it won’t 
stop the brave and dauntless. 

Just so we find it in the work of so- 
liciting life insurance. Lifemen who 
are not equipped with ammunition— 
who are not loaded to the full with 
good, sound arguments—are no more 
than sounding brass. They may chat- 
ter and make a noise but the prospect 
refuses to tumble. 

“And what is ammunition?” asks the 
International Lifeman. 


“First, we should say, is an under- 
standing of the fundamental principles 
of life insurance, and second, iis thor- 
ough. acquaintance with the policy con- 
tracts of the company. It won’t do to 
know them superficially, and it won’t do 
to be obliged to study them while try- 
ing to sell them. They must be so 
thoroughly and well known that a clear 
and comprehensive outline can be 
given offhand and in a most positive 
way. 

“We hear a good deal about the art 
of closing a sale. Many seem to think 
it’s a kind of gift rather than the out- 
come of good ammunition—a thorough 


understanding of the policy. In our 
opinion getting the name on the dotted 
line results directly from a strong and 
lucid statement of the _ proposition 
which can be made only by one thor- 
oughly familiar with the policy he is 
trying to sell. Anything shorter than 
a talk which the prospect is bound to 


recognize as proceeding from keen 
knowledge of what the Lifeman is 
talking about, is like shooting blank 


cartridges and expecting to bring down 
game. And those who load superficial- 
ly, who are satisfied with a smattering 
of policy knowledge, are veritably using 
blank cartridges. They may, now and 
then, smother someone with the smoke 
by close contract, but the shooting will 
prove unprofitable both to the Lifeman 
and the company. 

“Let us warn you to be certain always 
that your supply of ammunition is 
abundant and that it is in good, usable 
condition, and when it is so, press for- 
ward and get the range and your shots 
wil] be certain to prove effective.” 





LETTER TO POLICYHOLDERS 


Georgia Insurance Commissioner Re- 
ports on Condition of State 
Mutual Life 
General William A. Wright, Insur- 


ance Commissioner of Georgia, has sent 
to the policyholders of the State Mutual 
Life of Rome, Ga., the following letter: 

To policyholders of State Mutual 
Life Insurance Company of Rome, Ga.: 

Under the decree of Judge Thomas 
of the Superior Court, Southern Circuit, 
the State Mutual Life Insurance Com- 
pany of Rome, Ga., was placed in my 
hands on January 15, and I formally 
took charge of the Company’s affairs on 
January 27. 

Since taking charge of the Company 
I have paid off all accrued approved 
death claims, and all death claims ma- 
turing in future will be paid promptly 
upon approval. I am, however, directed 
by the court not to pay any cash sur- 
render value or make policy loans ex- 
cept to enable the policyholder to pay 
his premiums. 

Results of Examination 

An examination of the Company’s af- 
fairs made under my direction upon 
taking charge of it shows an impair- 
ment of the reserve liability of between 
fifteen and twenty per cent. I believe 
this impairment can be made good 
within a reasonable time by an econom- 
ical management of the Company’s af- 


TAX ON SECURED DEBTS 


(Continued from page 2) 


citizens of many nations, all of whom 
would be indirectly taxed to pay the 
debts of New York State. 

He concluded by saying that if he 
could talk to the members of the com- 
mittee in conversation for two hours 
he thought that he could convince 
every one of them that insurance in a 
mutual life insurance company ought 
not to be taxed at all, and referred to 
the pending widow’s pension pill and 
to the much higher service of the self- 
respecting citizen who insured his own 
life to create an insurance fund for 
his family. 

Paul .Cravath’s Suggestion 

Paul D. Cravath, speaking for Jacob 
H. Schiff, of Kuhn, Loeb & Co., sug- 
gested the re-enactment of the secured 
debt tax law so as to exempt secured 
debts from taxation for a period of five 
years, instead of forever, by the pay- 
ment of a registration fee of 1% per 
cent. He said it was of vital import- 
ance to have a commission appointed 
to investigate the whole subject. 


fairs by this department. The Company 
is writing no new business and the ex- 
pense is a very considerable reduction 
over the former operating expenses, the 
agency department and officers’ sala- 
ries having been entirely eliminated. 
Court to Direct Operation 

It is the purpose of this department 
to operate the Company under direction 
of the court for a sufficient length of 
time to determine whether or not the 
recuperative power of the’ Company is 
sufficient to authorize it to be returned 
to the policyholders through a board of 
directors selected by the policyholdérs 
with the approval of the Insurance 
Commissioner. This I trust can be de- 
termined in a comparatively short time 
and you will be advised later in regard 
to this matter. Whatever is done will 
be solely for the benefit of the policy- 
holders, it being a mutual Company 
and the property of the policyholders. 

Colonel Hamilton Yancey of Rome 


has been appointed Special Deputy In- 
surance Commissioner in active charge 
of the Company’s affairs, and all in- 
quiries and communications concerning 
should be addressed to 


the Company 
him. 
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Crowned With Success 


Surplus............ $ 834,026.52 
a 1,383,535.54 
Admitted Assets. 5,069,774.67 


Insurance in Force 25,284,868.00 


$400, 637,613.00 of insurance was only 


of the Expected Mortality according 
to the American Experience Table. 


ledger assets of $97,995,842.29 was 


or 1 and % times the amount required 
to maintain the reserve on existing 
policies, 


to policyholders during 1915, 


Equal to 27% of the total premiums 
received on both participating and 
non-participating business, 


Company’s investments conclusively 
proven. i 
or shrinkage in over seventy-six mil- 
lions of mortgage loans. 
ting that the best security on earth is 
the earth itself. 
of over $3.75 of carefully selected 
farm lands secures each $1.00 in- 
vested. 


1 . en 
Wy Ht. Benefits to Policyholders 
i | Death losses and ma- 
WH: turing endowments$6,064,767.55 
Il Dividends and 


other payments..... 5,243,433.64 
Increase in reserve 
and special funds.. 4,587,852.10 


Total Benefits. . ...$15,896,053.29 


The benefits to policyholders 
equal $1.25 for each $1.00 of 
premium paid. 


For complete financial statement 
and booklet entitled ‘“The Choice of 
Company,’” address 

ALLAN Waters, Sup’t of Agents. 


The Union Central Life 


FIFTY PER CENT. GAIN 
Good Showing By Northwestern Na- 
tional Life for March—Commis- 
sioner Addresses Agency 





Northwestern National Life reports a 
gain of over 50 per cent. in new busi- 
ness for March, compared with the 
same month last year. The South Da- 
kota agency for Northwestern National 
Life of Minneapolis, led all agencies of 
the Company in new business for 
March. 

A part time banker agent, in South 
Dakota, wrote and paid for $50,000 of 
new business during March. 

The Company reports that the aver. 
age age at death for all losses during 
the past twelve months, was 69 years. 

S. D. Works, Insurance Commissioner 
for Minnesota, addressed the mem- 
bers of the White & Odell State Agency 
for Northwestern National Life, at their 
regular monthly meeting and banquet. 
In his address, which was highly in- 
structive and entertaining, he took oc. 
casion to compliment the management 
on the fine showing made and the ex- 
cellent condition of the Company. 






1914 Achievements 





Gains made during year 














The actual death losses incurred on 






55.2% 














Gross Interest earned on mean 






6.38% 









Dividends apportioned and payable 





$3,656,585.74 















The War Proof character of the 





Not a dollar of fluctuation 






Demonstra- 


An average value 
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Jesse R. CLark, President 
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NEW CONTRACT 





Equitable of lowa Issues Non-Partici- 
pating Monthly Income Policy—On 
Ordinary Life Plan 





The Equitable of Iowa, has prepared 
rates for a Non-Participating Continu- 
ous Monthly Income Policy, to be writ- 
ten on the Ordinary Life Plan. This 
will be issued under the same condi- 
tions as the “$5,000 Non-Participating 
Ordinary Life Select Policy,” and will 
not be issued for an income of less 
than $25 a month. We are quoting the 
rates for this policy for equal ages of 
insured and beneficiary, and also with 
the age of the beneficiary five years 
younger than that of the insured: 
Table of Rates on Select Monthly In- 

come Policy—$50 a Month 


Reduce on 


Age of Change or Death BENEFICIARY 
insured of Uriginal Same rive Years 
Beneficiary Age Younger 
20 .... $119.00 $150.45 $156.20 
21 1.3. * Eee 152.40 158.40 
3 ..: eee 154.45 160.70 
3 .uce EE 156.90 163.15 
2 130.20 159.10 165.50 
25 133.35 161.65 168.15 
2¢ 136.70 164.40 171.00 
BT osc “ee 167.20 174.15 
28 ..cs See 170.15 177.20 
29 .ics §=OTTO 173.40 180.45 
30... Bie 176.70 183.90 
31 156.1u 180.45 187.80 
32 160.55 184.30 191.65 
33 4.2 Bee 188.45 196.00 
34 .... 170.35 192.55 200.45 
356 .sce BIGRO 197.30 205.45 
36 .... 181.40 202.15 210.45 
37 uuce | Oe 207.40 215.80 
38 .... 193.75 213.05 221.45 
39 .... 200.40 219.00 227.65 
40 207.45 225.35 234.10 


The ‘full schedule of rates for this 
policy will be in the next issue of the 
rate book, which is on the press at the 
present time. These rates will be found 
to compare most favorably with those 
of any income policy now being issued 
by other companies. 

The Company has also prepared rates 
for a Participating Continuous Monthly 
Income Policy, providing for the pay- 
ment of the income for ten years cer- 
tain and as long thereafter as the bene- 
ficiary shall survive. 





SAVED A UNIVERSITY 





Insurance Money Paid Mrs. Leland 
Stanford, Widow of First President 
of Pacific Mutual 





How Leland Stanford, the first presi- 
dent of the Pacific Mutual Life, and a 
famous California millionaire, took out 
the first policy issued by the Pacific 
Mutual Life, is described in the words 
of Mrs. Leland Stanford as follows: 

“Do you know,” said Mrs. Stanford, 
“that my husband was its first presi- 
dent and held Policy No. 1? I desire 
to relate a bit of history connected 
with it that may interest you. My 
husband passed away on June 23, 1893, 
and as soon thereafter as practicable, 
Mr. Huntington (who had, by that time, 
become president of the Southern Pa- 
cific Company) was asked to let me 
know what he could do for me for I 
required considerable money for my 
personal] necessities and for the needs 
of the University, whose current ex- 
penses had not been paid for several 
weeks owing to inability to procure 
funds—and what do you think? Mr. 
Huntington sent me a message to the 
effect that he could do nothing. A day 
or two afterward a couple of boxes 
full of papers were sent me from Mr. 
Stanford’s office. While examining 
them, with the assistance of my secre- 
tary, we came across what appeared to 
be a policy of insurance upon the life 
of thy husband. Examining this docu- 
ment more closely, Miss Berner, my 
secretary, remarked: ‘Why, this ap- 
pears to be a life insurance policy.’ 
But never having heard my husband 
say that he had effected insurance upon 
his life, I remarked that it must be 
something else. A day or two after- 
ward, Mr. Wilson, my attorney, called 





at the office of the Pacific Mutual Life 
Insurance Company, and returned with 
a check for $10,000, the amount of the 
policy.” 

One of the gentlemen, being familiar 
with the history of the transaction, re- 
minded Mrs. Stanford that the check 
called for the payment of nearly $12,- 
000, the excess being for accumulations 
upon the original amount of $10,000. 
Resuming the conversation, Mrs. Stan- 
ford said: “You are right; I recollect 
there was a large sum paid over and 
above the original amount I expected, 
which astonished me. And what do 
you suppose I did with the money? The 
very first thing I did was to send $1,- 
500 of it to President Jordan, of Leland 
Stanford University, and that was the 
money that kept the doors of the Uni- 
versity open; but for that money the 
Leland Stanford, Junior, University 
would have been closed, perhaps for- 
ever—who knows? We had been for 
years accustomed to the use of al] the 
money we required, but so great was 
the stringency in the money market, at 
that time especially, we all feared that 
we could no longer obtain any. Just 
imagine my joy and the relief it was to 
me to receive the money, the most 
precious legacy that has ever come to 
me.” 





ME..GE TWO OFFICES 





Allen D. Wallis Made Agency Director 
Independence Branch New York 
Life in Philadelphia 





Two branches of the New York Life 
in Philadelphia have been consolidated 
and are being operated under the di- 
rection of Allen D. Wallis. The new 
agency will be known as the Independ- 
ence and quarters have been obtained 
in the Commonwealth building on the 
sixth floor. 

Mr. Wallis is one of the most suc- 
cessful managers of the Company. He 
was born in Kentucky, in 1873, and 
after some time in business life he en- 
tered the life insurance field with the 
New York Life in Baltimore, Md. He 
promptly demonstrated his ability and 
fitness for the work and advanced 
rapidly. In 1902 he was transferred to 
Philadelphia, and since that time has 
been a prominent factor. 

Mr. Wallis has long been a factor in 
the Philadelphia Association of Life 
Underwriters of which he is one of the 
most enthusiastic members and he is 
also active in other organizations of a 
social and business nature. 








WESENDONCK MONTH 





Agents of Germania Life Write $2,900,- 
000 in Honor of Vice-President 





The.month of March was designated 
by the Germania Life Insurance Com- 
pany’s field force as “Wesendonck 
Month” in honor of Vice-President Max 
A. Wesendonck, who on March 12th 
celebrated the seventieth anniversary 
of his birth. 

The field organization responded 
splendidly writing in excess of $2,900,- 
000 of new insurance in Mr. Wesen- 
donck’s honor. 





METROPOLITAN DIRECTORS 

At the annual meeting of the board 
of directors of the Metropolitan Life 
Insurance Company, the following mem- 
bers were elected: 

John R. Hegeman, Thomas L. James, 
Joseph P. Knapp, Haley Fiske, Thomas 
H. Hubbard, William H. Crocker, Henry 
Ollesheimer, Morgan J. O’Brien, Fred- 
erick H. Ecker, Robert W. De Forest, 
Sir William Mackenzie, John Anderson, 
Alanson B. Houghton, John H. Huddle- 
ston, M. D.; Walter C. Humstone, 
Alexander P. E. Kinnan, William Tem- 
ple Emmet; Otto T. Bannard, Mitchell 
D. Follansbee, William B. Thompson, 
Joseph P. Day, Otis H. Cutler, Langdon 
P. Marvin, Albert H. Wiggin. 





The Bankers’ Life of Lincoln, Neb., 
has more than $8,300,000 assets in farm 
mortgages. 
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METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The compan By the People 
For the People 
The Daily Average of the Company’s 
Business during 1914 was: 
626 per day in Number of Claims Paid 
8,040 per day in Number of Policies 
Issued and Revived. 
$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 
$305,754.00 per day in Payments to 


Policyholders and Addition to Re- 
serve. 


$161,826.87 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








Southern Life 


Liabititi 
Capital and Surplus.... 
Insurance in Force 


Is Paying its Policyholders over ........ 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Insurance 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1914; 





$11,138,324.57 

9,410,670.62 

1,727,658.95 

Sas ce ecesevecessocescees 99,256,046.00 


Payments to Policyholders since Organization.,. .. 


GOOD TERRITORY FOR LIVE AGENTS 


Company 


15,428,983.48 
-$1,250,000.00 annually 








WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 





DETERMINATION and ENERCY 
never before encountered such OPPORTUNITIES for 


LIVE ACENTS 


as are offered by the Policy Contracts 
OF THE 
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SUIT OF MAGAZINE WRITER 

Charles A. Peabody, president of the 
Mutual Life, appeared in the Supreme 
Court of Brooklyn this week and de- 
nied that Miss Sarah Lynch, a maga- 
zine writer, had been promised the 
management of a woman’s department 
of the Mutual Life if she wrote a pol- 
icy On the life of Mrs. E. H. Harriman. 
Mrs. Harriman denied that she had 
promised to take out such a policy. 
Miss Lynch sued the Mutual for $2,500, 
claiming breach of contract. 





SET FOR $100,000,000 MARK 

Progress toward the $100,000,000 
mark in business in force set by the 
Equitable Life of lowa as its accom- 
plishment during 1915 was somewhat 
more marked in March than in the two 
previous months of the current year. 
March was Aldrich month, and a 
special effort for production was made 
by the agency force in honor of the 
Company’s efficient superintendent of 
agents, who is at present recovering 
from two operations and a complete 
overhauling made at the Mayo’s in 
Rochester. The result was a total of 
$1,526,300, almost a quarter of a mil- 
lion more than for that month last year. 
This brings the production for the first 


quarter of 1915 over the $4,000,000 
mark and with a little added energy 
during the balance of the year the hun- 
dred million standard will float from the 
Company’s banners at the close of 
December. 





FRANKLIN MANN, GEN. AGENT 

Charles F. Junod of the firm of Mann 
& Junod, general agents for the North- 
western Mutual Life, Brandeis building, 
Omaha, for the State of Nebraska, has 
resigned to take charge of the bond 
sales department of Kountze Brothers, 
New York city. The Company has 
therefore appointed Franklin Mann as 
its sole general agent for the same ter- 
ritory. 





OHIO STATE LIFE FIGURES 
The Ohio State Life, of Columbus, 
calls attention to the fact that it has 
$1.54 of assets for every $1 of liabilities 
to policyholders. Its mortality savings 
in 1914 was 50 per cent. Its total pay- 
ments to policyholders since July 26, 
1906, are $266,045. The Company’s ad- 
mitted assets are $753,355. Its gain in 
premiums collected last year was $78,- 
312. The first life policy of this Com- 
pany was written in 1906; the first 

health and accident policy in 1911. 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
Hadley, Vice-President; W. L. Hadley, 
Secretary. The address of the officers 
is the office of this newspaper. Tele- 
phone 2497 John. 

Subscription Price $3.00 a year. Single 
copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 


“AXING SECURED DEBTS 
New York State is considering a bill 
to tax secured debts. It would mean 


| 


a levy on life insurance companies of 
millions. That a State should put.such 
a crushing tax on life insurance 
companies at this enlightened day, 
when the benefits of insurance are so 
widely known end recognized is amaz- 
ing Everyone will recall the horror 
with which the East received the news 
at the time of the grasshopper plague 
in Kansas that mortgagees need not 
pay their indebtedness until they were 
able to meet their indebtedness. Now, 
New York State contemplates a meas- 
ure equally as populistic. There still 


remains considerable misapprehension 


regarding the assets of life insurance 
companies. They are at best only nom- 
inal assets, as was so ably pointed out 


by R. L. Cox in his talk before the 


\. 


Senate committee. If New York calls 
upon the companies to contribute so 
heavily in helping to make up the 


State’s deficit, the relief could only be 


temporary, and the legislation would 


prove a boomerang It would be fol- 
lowed by the most Vv cious type of re- 
taliatory legislation. 


NEW YORK LIFE’S ACTION 
The New York Life has risen su- 








perbly to a situation that has threat 
ened to create a _ serious be- 
tween companies and agents. It an- 
nounces the withdrawal of its special 
policy, paying 20 per cent. commission 
to those who sell it The Company 
says: “We appreciate the force of the 
objections of the ents in the field 
to these forms of policies.” It is an ac- 
knowledgment that ll win wid Opu- 


DIRECT PAYMENTS 
In the minds of many persons the 
idea prevails that the amendment to 
the Workmen’s Compensation Law au- 


settlements between 


thorizing direct 





the employer and his injured work- 
men will be taken advantage of by the 
former to the detriment of the latter 
through the agency of the insurance 
carriers. Some, too, believe that it is 


going to open the door again to the 
practice of the damage suit lawyers 
who will attempt to convince the claim- 
ants that the law is so complicated 
that the service of an attorney will 


be needed in every case to secure pro- 
per and just settlement of claims. 

There does not seem to be any 
sound argument in these contentions. 
The average employer wishes his 
injured workmen to receive all he is 
entitled to. Many employers make a 
practice paying disabled employes full 
wages even during the waiting period 
of fourteen days. If the disability is 
prolonged beyond that time it will save 
the injured much inconvenience and 
privation to receive two-thirds of his 
wages every week on regular pay days 
and avoid the waste of time in attend- 
ing the hearings and tedious delays 
while grinding the cases out through 
the machinery of the State Workmen’s 
Compensation Commission. 

In some quarters the insurance Car- 
riers are regarded as heartless institu- 
tions, never willing to relax from strict 
rules and unmindful of the human ele- 
ment which enter into those cases, yet 
instances are known where the insur- 
ance carriers have taken pains to have 
claims advanced upon the compensa- 
tion commission calendar to secure ad- 
vanced payments to the needy injured 
out of funds deposited to the commis- 
sion by these carriers. 

One company transacting compensa- 
tion business reports several cases 
treated by it in this manner. Last 
week the company provided for the ad- 
vance payment of $75 compensation to 
a worthy injured man as an act of 
convenience to him. He was not suffer- 
ing for lack of funds, but did not wish 
to disturb his savings bank account 
which was earning interest. 





ASKS ABOUT ORDER OF PURITANS 
Bakersfield, Cal., April,1, 1916. 

Editor The Eastern Underwriter:— 
We have had several inquiries regard- 
ing the Independent Order of Puritans, 
an assessment insurance concern with 
which company several local people 
life insurance policies. Can you give 
us an idea where we can get a line on 
this concern? Their address is West- 
inghouse Building, Pittsburgh. Any in- 
formation you can see fit to give us 
will be greatly appreciated. The writer 
has recently become a subscriber to 
your paper. 

O. R. KAMPRATH, 

Assistant Cashier Security Tr. Co. 

The home office is in Pittsburgh. C. 
I. Link, of Columbus, O., is Supreme 
President. It commenced ‘business as 
an order in March, 1903. Rate on $1,- 
000, age 30, is $1.76. Cost of manage- 
ment per member during 1914 was $2.47. 
Cost of management, 1914, was $28,057. 
Deaths per 1,000 beneficiary members, 
1914, were nine. Average age, Janu- 
ary 1, 1915, was 39.1 years. Number of 
assessments, twelve each year. Bene- 
fits paid in 1914, $98,467. Total amount 
of insurance in force, 1914, $13,939,442. 
Total benefit membership in good stand- 
ing January 1, 1915, 10,922. Number of 
subordinate lodges, January 1, 1915, 
511. Cost of joining, $10. Total assets, 
January 1, 1915, $158,168; total liabili- 
ties, January 1, 1915, $29,186. Jurisdic- 
tion: Pennsylvania, New Jersey, Ken- 
tucky, Texas, Montana, California, New 
Mexico, Georgia and Arkansas. 

Special features: Rates based on 
\merican Experience Table and four 
per cent. interest. Men and women ad- 
mitted. -ays monthly annuities, sick, 
iccident, old age, disability and funeral 
expenses. 

Editor The Eastern Underwriter. 

Seven jitney bus accidents were re- 
ported in Grand Rapids on one day last 
week. One bus hit a telegraph pole and 
six people were injured. The other ac- 
cidents were not so serious. 




















William R. Freeman, independent ad- 
juster for the companies, has given 
much to the fire insurance business of 
this country. He is eighty-odd years 
old and will celebrate the 50th anniver- 
sary of his first insurance connection 
this year. Mr. Freeman established an 
insurance agency in New Brunswick, N. 
J., in 1865, and after an underwriting 
experience covering all States east of 
the Rockies, he became an independent 
adjuster in 1894. 

In addition to his personal participa- 
tion in the business, Mr. Freeman has 
given his three sons, Walter A. Free- 
man, accountant in the United States 
head office of the Prussian National; 
Charles C. Freeman, chief examiner at 
Erie, Pa., for the Philadelphia Under- 
writers, and J. Howard Freeman, spe- 
cial agent for the Philadelphia local de- 
partment of the Insurance Company of 
North America, to the insurance fra- 
ternity. 

William L. Steel, manager of the 
Western department of the Niagara; 
Walter C. Leach, president of the 
Northwestern F. & M. of Minneapolis, 
and James Grover, special agent in 
Western Massachusetts for the New 
York Underwriters Agency, also had 
their first experience as insurance men 
under the tutelage of Mr. Freeman, and 
give evidence of the fact that his has 
been a contribution to insurance equal- 
led by few. 

. * . 

J. V. Barry, of the Metropolitan Life, 
is in the Middle West this week. He 
made two speecnes in Michigan and 
will also talk before the Buffalo Life 
Underwriters’ Association. Mr. Barry 
took with him a ‘brand new crop of 
stories, including one relating to the 
braggadocio of a man who said that 
his city was next to the largest city in 
the United States. “How do you ac- 
count for that?” he was asked. “I 
didn’t know Yonkers was such a large 
place.” “It isn’t, but it’s the next town 
to New York city, as you travel along 
the Hudson River.” 

* a 7 

Frederick White, of White & Odell, 
State agents for Northwestern National 
Life, for Minnesota, was operated on 
for appendicitis, March 15th. Mr. 
White is now convalescing. 

. * = 


George F. Baright, formerly with the 
Prudential, is now specializing in finan- 
cial and trust company advertising, and 
iz: municipal and chamber of commerce 
development. 

- aa 2 

Augustus H. Knoll, of the Aetna Life 
in Buffalo, has seen the casualty busi- 
ness of that Company grow from $208 
premiums a year to $500,000 a year in 
the Buffalo district. He had a good 
share in the making of this record. 

. * * 


S. Herbert Wolfe, independent actu- 
ary, left on Sunday of this week for the 
Pacific Coast to make examinations of 
the remaining companies domiciled in 
California for the Insurance Depart- 
ment of that State. Mr. Wolfe’s last 
trip caused a blaze of excitement and 
several court proceedings. 

* * . 


R. M. Bissell, president of the Hart- 
ford Fire, has returned from Cuba. 





RATE INVESTIGATION 

An. investigation of fire insurance 
rate-making was begun in Michigan 
last week, by Commissioner of Insur- 
ance Winship. A test case may be made 
with the Liverpool, London & Globe 
and the Commonwealth as defendants. 

“The two companies were said to 
have united to coerce the Manufactur- 
ers’ agency from allowing policyholders 
to pay premiums in monthly install- 
ments,” says the Detroit Free Press. 





Henry Evans, president of the Conti- 
nental, will visit the Coast next week. 


The Human Side of Insurance 





WILLIAM 8S. NAULTY 


William S. Naulty, one of the vice- 
presidents of Jos. M. Byrne & Co., 
Newark—the other vice-president be- 
ing C. S. Pope—is one of the best 
equipped fire insurance men in Amer- 
ica. He knows all angles of fire in- 
surance, having been an agent, a spe- 
cial agent and a broker. As a busi- 
ness-getter he is said to have few 
equals in the Kast. In New Jersey he 
is a power. From the start he has been 
one of the leaders in the Fire Under- 
writers’ Association of New Jersey. 

Mr. Nautly was born in Philadelphia 
and was educated there and in Brook- 
lyn. After considerable experience in 
the New York field he went to Newark, 
where in 1898 he entered the agency 
field. Until 1901 he was a special 
agent. Then he went with Jos. M. 
Byrne & Co. He served ably as presi- 
dent of the Fire Insurance Society of 
Newark, and he has also done good 
work on the executive and legislative 
committees of the Fire Underwriters’ 
Association of New Jersey. He is a 
member of the Drug and Chemical 
Club of New York, the Baltusrol Golf 
Club and other organizations. 

To field men he is known affection. 
ately as “Bill” Naulty. Always a friend 
of young men he is said to have placed 
a large number of them in fire insur- 
ance Offices, or lent his influence for 
them to obtain a field position. 

* * * 


Cc. H. Aiken, of the New York Life, 
recently decided to insure every one of 
the eleven employes of a creamery in 
Newport, Vt. Up to date he has writ- 
ten nine applications showing what can 
be done by concentration. 


STANDARD’S NEW POLICY 

The new “Superior” policy of the 
Standard Accident was put on the 
market last week. The special feature 
of the policy is that it pays the medical 
expenses up to $50, if the sickness 
is fatal, without any additional charge. 
It sells for a dollar a month. 





The fire chief of Pittsfield, decided 
last week that the city was not harbor- 
ing a “firebug.” Ever since the Acad- 
emy of Music fire three years ago, the 
cry of “firebug” continually bobs up. 


T. J. Falvey, president of the Massa- 
chusetts Bonding, was in New York on 
Wednesday. 
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DIFFICULT BUILDING LOSSES 


DISCUSSED BY W. R. FREEMAN 








Extracts From Veteran Adjuster’s Talk 
Before Insurance Society of 
New York 





William R. Freeman, a veteran New 
York adjuster, prepared a paper on loss 
adjustments that was read before the 
Insurance Society of New York on 
Tuesday afternoon. It was one of the 
most interesting yet delivered. 

The following cases were described 
by Mr. Freeman: 

Difficult Cases 

Stone work chipped or spoiled by 
fire, outside of a building—the struc- 
tural strength not weakened in the 
least degree—can be repaired so that 
the small damage cannot be seen. 

Claim is invariably made for new 
stone work. In one of my cases a claim 
. involving the building of a scaffolding 
from the sidewalk to the twelfth floor, 
the appraisers awarded the full cost 
(some $600) which the companies paid. 
Needless to say, the stone work was 
neither removed nor repaired and the 
claimant pocketed the amount awarded. 
In other cases, I have found it more 
prudent to compromise, even where un- 
just claim is made. 

In another case, water from one 
sprinkler went down the side of an 
elevator shaft. 

Claim was made for new cables. A 
joint electrical test was made by the 
company’s electrician and the electri- 
cian of the assured, who each agreed 
that no damage could be seen, but the 
cable expert claimed that a damage 
might show up at some future time. 

Seven months after the claim was 
made, the cables showing no damage, 
the claim of $358 was compromised. 
Seventeen months after the fire the 
cables were still in use. 

Old Buildings 

A fire occurred in a large old build- 
ing occupied as stores and offices. The 
authorities refused to allow any elec- 
trical repairs to be made, but com- 
pelled the removal of all the electrical 
work in the entire building—extending 
to the Edison main in the street. 

Claim was made for loss and damage, 
in all $23,084. 

Award of appraisers, $9,848. 

Another claim in an old building was 
made, involving, among other things, 
new work for old. The insured, when 
an appraisal was suggested, demanded 
that the company take their adjuster 
off and substitute another in his place, 
which was refused and the insured told 
that his loss would be adjusted by the 
company’s adjuster on its merits. As 
the mortgage was being foreclosed, a 
settlement of ‘the claim of over $18,000 
was made with the mortgagee at 
$10,000. 

Claim was made on estimate present- 
ed of $1,100. Appraisal being insisted 
upon, a second estimate was presented, 
dated the same day as the first, for 
$720; the loss was settled at $670. 

In another case, estimate was pre- 
sented for $1,215. 

Loss was settled at $700. 

Assured wanted entire building gone 
over. 

A contract of sale was made by a 
building company, title to be passed 
January 1. On December 1, eleven 
days after the contract was made, but 
a month before papers were to be 
passed, a fire occurred. Claim was 
made for $1,900, which included actual 
loss or damage, and also expense of 
putting entire premises in order to the 
satisfaction of the new owner-to-be. 
Claim was settled at estimate of com- 
panies’ builder, $950. 

Freight Elevator Incident 

A tenant leases a building in which 
there was and had been for some time 
a large stable and wagon elevator. He 
has made all the repairs for some years 
—so long that he claims that the ele- 





Fire Insurance Department 





vator is his property and insures it 
as such in his contents policies—which 
read “including freight elevator.” 

The owner of the building also in- 
sures “elevators with appurtenances 
and connections.” 

The tenant, without notice to any of 
the companies, makes the repairs of 
the damage caused by the fire, amount- 
ing to $145, and claims that amount of 
the companies insuring contents, which, 
of course, was not allowed by them; 
the building companies paying the 
amount as they properly should. 

Apartment House Loss 

A party has a loss in an apartment 
house, estimated by the insurance coin- 
pany’s contractor at $150. He makes 
an appointment with the owner to go 
over with him the details of his claim 
of $525; is met by the lessee, who says 
he is the same as the owner, as he has 
a three years’ lease, that he must be 
satisfied and not the owner, and that 
the work must be done to his satis- 
faction; that he directed the making of 
the exorbitant estimate and specifica- 
tions presented by the owner, and that 
he was sure that he could get the 
owner to take $300 if the company 
would make that offer; and if they 
would not make that offer, he would 
sue the company. 

Needless to say, the adjuster refused 
to treat with the lessee or to recognize 
him in the settlement, which was made 
at about the estimate made by the com- 
pany’s builder, after an appraisal had 
been demanded. 

Over-Payments 

The footings of building losses ad- 
justed iby me, taken from four differ- 
ent periods, show amount claimed 
$579,837 adjusted for $374,397, being an 
average of 64% per cent. of amounts 
claimed. 

An analysis separating into classes of 
those over $2,000, and of $1,000 to 
$2,000—shows adjustment at 66 per 
cent. of amounts claimed. 

Losses of $200 to $1,000—59 per cent., 
of amounts claimed. 

The average of all as shown above, 
being 64% per cent., or reversing the 
figures, the insured claimed 55 per cent. 
more than was received in settlement. 

If we consider that “proper deduction 
for depreciation” is seldom considered, 
and that most claims are settled at an 
amount exceeding what would fairly 
indemnify the claimant for his loss, it 
is safe to assume that in the aggregate, 
the insurance companies pay at least 
ten per cent. more than actual indem- 
nity. 

This over-payment might be reduced 
by more careful adjustments conducted 
by more experienced adjusters. 

And it may not be improper for me 
to say it, by giving less weight to the 
plea of the brokers’ demands that their 
clients must be satisfied without regard 
to the merits of their claims. 





MARSH & McLENNAN LINE 





Get Marine Business of Canadian Pacific 
Railway—How Business is 
Placed 





Marsh & McLennan have secured the 
entire marine schedule of the Canadian 
Pacific Railroad. This business was 
formerly controlled by Willis Faber & 
Co., of London, for whom Johnson & 
Higgins placed some of the business in 
this country. The greater portion has 
now been placed in American and Can- 
adian companies. 





The bill of Representative Knutson of 
Minnesota, to amend section 3306, gen- 
eral statutes of the State, relating to 
when and how assessments shall be 
made by mutual fire companies, was 
passed last week by the House. 





The Chicago Board of Underwriters 
recently decided that they would hold 
weekly fellowship luncheons, and the 
first one took place in the Fort Dear- 
born Hotel Wednesday. 
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fa; . known in the annals of fire insurance. 
=  ~  & NATIONAL UNION Special Agent will, if you wish, talk 
with you about your business resolutions for the New Year. 
. Discuss ways and means for improved efficiency. He will giad- 
“ly assist you in your plans. He will tell you about NATIONAL 
UNION service, facilities, courtesy, NATIONAL UNION respecta- 
~ bility—in ‘short, he’s the man on the ground with a service to 
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ESCAPE $100,000 LOSS 
Films Removed From Room in Lubin 
Plant Ten Minutes Before 
Fire 


Moving-picture hazards are increasing 
and writing these lines is regarded by 
many underwriters as more or less of 
a gamble. The companies had a nar- 
row escape last week in the Lubin Com- 
pany’s loss at Betzwood, outside of 
Philadelphia. The fire occurred in the 
projecting room of a building where 
films were being tested, before being 
shipped. While an operator was grind- 
ing a machine there was an explosion, 
the room soon becoming enveloped ‘n 
flames. Ten minutes before more than 
$100,000 worth of films had been taken 
out of the room. The companies were 
extremely fortunate, for the loss was 
only 1 per cent. of the insurance. About 
$384,000 is carried in the Betzwood 
risk. 

The Philadelphia Fire Underwriters’ 
Association some time ago adopted the 
following film clause, which, by the 
way, is being rapidly adopted all over 
the country: 

“It is understood and agreed that 

1. The value of all negatives, the 

subjects of which have been re- 

leased on the market fifteen 

(15) days or more prior to any 

loss or damage shall be limited 

to not exceeding (50) cents per 
lineal foot, and that 
The value of all other negatives, 
not released, shall be limited 
in case of loss or damage, to 
the cost of original production, 
but not to exceed $...... per 
lineal foot and that 
3. The value of all positives, colored 
or otherwise, shall be limited 
in case of loss or damage to 
not exceeding five (5) cents 
per lineal foot, and that 
4. Negatives and-or positives the 
subject of which are censored 
are not covered by this pulicy.” 


to 


SSSSTCSELTELE SHEE EE 4 
OPPORTUNITY ENTERS WHEN THE | 
NATIONAL UNION SPECIAL AGENT CALLS q 
CEST CCECELLELLET CLEC ELES 


MANSFIELD’S VIEWS 
Connecticut Commissioner Says That 
Re-insurance Companies’ Experi- 
ence Should Be Reported 


Commissioner 
in discussing 


In his annual report 
Mansfield of Connecticut, 
classification, said in part: 

“The plan has net been universally 
adopted by the companies. It is in its 
operations confined to direct writing 
companies, oOo that the my anes en- 
gaged in re-insurance are iminated. 
Some companies ar afraid | of the ex- 
pense and have not entered into the 
arrangement; have their 
system of classification and 
about co-operating in arranging for 
another; still are afraid of 
legislative action by individual States 
which will be burdensome and quite 
out of accord with the co-operative plan 
proposed; still again, many mutuals 
think that they are so much a class by 
themselves that there is no occasion 
for the operation of any such plan, 
either by agreement or by legislation. 

“In spite of all this, however, pro- 
gress has been made and. much is to 
be hoped for in the immediate future. 
This matter, also referred to in my re- 
port of a year ago, remains substan- 
tially as it did then. The committee 
in charge has further considered ft 
during the but far as I am 
aware no legislation has as yet been 
enacted in relation thereto.” 


col 


others 





others 


year, so 


anywhere 


BUFFALO ELECTION 
Buffalo Association of Fire Under- 
writers elected these officers recently: 
F. L. A. Cady, president; E. B. Eggert, 
vice-president; W. H. McPherson, sec- 
retary; L. G. Morgan, treasurer. 





A bill to revise the annual report of 


the commissioner of insurance was 
passed by the Minnesota House last 
week. 
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EXAMINE CITY OF NEW YORK 


INSURANCE DEPARTMENT REPORT 





Method of Reporting Its Capital Ap- 
proved—Assets, $1,429,586; 
Surplus, $778,967 





The New York Insurance Depart- 
ment has completed its report on the 
City of New York Insurance Company. 
The total admitted assets are $1,429,- 
586; its surplus to policyholders is 
$778,967. 

The Company was incorporated in 
the year 1905 with a capital of $200,000 
and a surplus paid in of $300,000. In 
the year 1909 the capital was increased 
to $500,000 by the issue of three thous- 
and shares of stock of a par value of 
$100 each, which were disposed of at 
$200 per share to provide for an addi- 
tional paid in surplus of $300,000. 

Increased Capital Stock 

On July ist, 1913, at a special] meet- 
ing of the stockholders, a resolution 
was adopted, the substance being as 
follows: 

That the capital stock of the 
City of New York Insurance Com- 
pany be increased from the present 
amount thereof, to wit: $500,000 
to $1,000,000, to consist of ten 
thousand shares of a par value of 
$100 each, by the issue of five 
thousand shares of new stock of 
the par value of $100 per share. 

On date of this examination the Com- 
pany had disposed of eight hundred 
and thirty-two shares of a par value of 
$100 of the proposed new issue of five 
thousand shares at $200 per share, re- 
ceiving therefor $166,400, which sum 
has been equally divided between the 
capital and the surplus. The moneys 
paid in by the subscribers to the new 
issue has been verified from the Com- 
pany’s books of accounts, and a further 


verification of the stock certificate 
books in connection with the stock 
ledger show that on December 31st, 
1914, the Company’s capital account 


was the sum of $583,200, consisting of 
fifty-eight hundred and thirty-two 
shares of stock of a par value of $100 
each. The Company reports its capital 
from time to time so as to include such 
amounts as may have been subscribed 
and paid to its authorized capital of 


$1,000,000. This method of reporting 
its capital appears to have been ap- 
proved, inasmuch as a certificate of 


compliance was issved by the depart- 
ment to the Company showing a paid- 


up capital of $580,000 as of December 
31st, 1913. On December 31st, 1914, the 
paid-up capital was found to be the 
sum of $583,200, which will necessitate 


a new certificate from the department 
to warrant the Company reporting its 
capital in said amount. 
Virginia Bonds 
On December 3ist, 1914, the Compa- 
ny had on deposit with the treasurer 


of the Commonwealth of Virginia 
bonds of a par value of $30,000, and a 
market value of $27,600, and with the 
State of Georgia securities of a par 
value of $10,000, and a market value of 


$10,200. These deposits are preferred, 
being held solely for the protection of 


policyholders residing in the respective 
States. In accordance with a ruling of 
the National Convention of Insurance 
Commissioners, it was found necessary 
to deduct in this report, under the 
heading of “Assets Not Admitted,” 
$21,494.37, representing the market 
value of the deposit in the State of 
Virginia in excess of the correspond- 
ing liability charged by the Company 
on account of the business transacted 
in such State. The securities owned 
by the Company were valued at rates 
furnished by the audit bureau of this 
department as of June 30th, 1914, being 
in accordance with the ruling of the 
National Convention of Insurance Com- 
missioners. ‘The book value of the se- 
curities on December 31st, 1914, as ap- 
pears on the Company’s ‘books, was 
$1,093,337.88. The market value, using 
June 30th, 1914, quotations, was $954,- 
624, or a difference of $138,713.88, 
which sum has been deducted under 
the heading of “Assets Not Admitted”; 
had the valuation of securities been 
made as of December 31st, 1914, there 
would have resulted a further deduc- 
tion of $82,797. 

The Company reported the amount of 
its unearned premium fund in its an- 
nual statement in accordance with the 
requirements of the statement blank, 
commonly known as the fifty per cent. 
basis. The fund computed on this basis 
amounted to $560,671.17, which sum 
was found to be approximately correct. 
For the purpose of this examination 
the unearned premium fund was com- 
puted on a monthly basis, and as a re- 
sult was found to be the sum of $569,- 
007.43, or $8,336.16 in excess of the 
amount required on a 50 per cent. 
basis. 





THEORIES OF GASOLINE IGNITION 





Manager Pulled Motor Switch Furnish- 
ing Spark That May Have Caused 
Explosion 





The storage of volatile inflammable 
oils in gravity tanks above ground is a 
ecndition always fraught with great 
danger and should be prohibited as in 
the case of garages. 


This is the conclusion reached by 
F. J. T. Stewart, superintendent of the 
New York Board of Fire Underwriters, 
in a report on the explosion which 
turned the Crew-Levick Co.’s oil stor- 
age station in Brooklyn. The occu- 
pancy of the plant was that of a whole- 
sale gasolene and kerosene oil station, 
and the explosion caused considerable 
interest among engineers and under- 
writers. In discussing the explosion 
Mr. Stewart said: 


Story of the Explosion 


At the time of the explosion there 
was a Long Island Railroad switching 
locomotive attached to two tank cars 
standing on the siding leading to the 
Long Island freight yards, the locomo- 
tive being directly in front of the grav- 
ity tank building. The locomotive en- 
gineer observed oil flowing from the 
Montauk avenue door of the building. 
He told four small boys who were also 
watching the flow of oil to run to the 
office and tell the bookkeeper. They 
did so returning immediately to the 
tank building. The bookkeeper went 
to the Atlantic avenue side of the yard 
and told the manager who at the time 
was closing the Atlantic avenue yard 
gates, that the oil was overflowing. The 
manager entered the building; a mo- 
ment later a terrific explosion occur- 
red practically demolishing the build- 
ing. The tanks fell and the gasolene 
and kerosene flowed over the ground 
burning. As far as can be ascertained 
there was no explosion in these tanks. 
The force of the explosion was toward 
the northwest. The Montauk avenue 
door from which the gasolene was ob- 
served flowing was found nearly 200 
feet distant in this direction. The man- 
hole cover on the top of the gasolene 
tank was observed, immediately after 
the explosion, hanging by one stud bolt. 
The other studs were broken off, but 
the fractures were rusted and darkened 
as if they had been broken a long time. 
If such was the case, then the manhole 
cover was practically only laid on top 
of the tank, and when the tank had 
been filled by the pump the gasolene 
flowed over the edges at the manhole, 
over the floor and down the open stairs. 


There are two theories as to the igni- 
tion of the gasolene. The first is that 
it was ignited from the firebox or 
sparks from the chimney of the loco- 
motive, only 15 feet distant from the 
building. The other is that the man- 
ager inside pulled the motor switch 
which furnished thie spark necessary to 
ignite the explosive mixture of gasolene 
and air in the house. This latter theory 
seems rather more probable as the 
main explosion was inside the house, it 
occurred immediately after the en- 
trance of the manager, and a strong 
southwest wind outside would have 
tended to dissipate the vapors on the 
outside. 

Damage 

The tank house was practically de- 
molished. The contents of the tanks 
were burned except about a barrel of 
gasolene, which with considerable 
water was found in the gasolene tank 
after the fire. The cab of the locomo- 
tive was practically burned off; the en- 
gine was not so seriously injured that 
it could not be removed under its own 
power. The contents of the under- 
ground gasolene and kerosene tanks 
were intact. Many windows in the 
vicinity were shattered by the concus- 
sion. 

Conclusions 

The storage of volatile inflammable 
eils in gravity tanks above ground is a 
condition always fraught with great 
danger and should be prohibited as in 
the case of garages and similar estab- 
lishments. 

The motor room in this case commu- 
nicated with the pump room directly 
by a door opening. Access to such 
motor rooms should be only by doors 
to the outer air. 





M. J. QUINN WITH HOME 

M. J. Quinn, one of the best known 
automobile underwriters in the metro- 
politan district, joined the staff of the 
automobile department of the Home In- 
surance Company this week. Mr. Quinn 
entered the insurance business with 
the Commercial Union almost twenty 
years ago. He then went with Sewall 
& Alden, with whom he remained until 
going with the Home. 
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Clarence A. Krouse & Co. 
GENERAL INSURANCE AGENTS 


PENNSYLVANIA = 


Making a Specialty of FIRE, TORNADO and LIABILITY Insurance 


= NEW JERSEY 


With over twenty-five years continuous experience, we are thoroughly qualified to 
properly safeguard your clients interests 


Sixteen leading Companies represented in our agency 


YOUR PATRONAGE IS SOLICITED 


Office 


NEW JERSEY 
Stone Harbor and Haddonfield 




















OF NEW YORK. 


Home Office, 


Western Office, 








Continental Insurance Company 
HENRY EVANS, President. 
80 MAIDEN LANE, NEW YORK. 


332 SO. LASALLE ST., CHICAGO. 


These American Companies are ‘‘ Home Industries.’ 


They deserve your support. 











Fidelity-Phenix Fire Insurance Company 


OF NEW YORK. 
HENRY EVANS, President. 


Home Office, 

80 MAIDEN LANE, NEW YORK. 
Western Office, 

137 SO. LASALLE ST., CHICAGO. 
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Fidelity (Fire) Underwriters 


Combined Assets $43,000,032* 
Policyholders Surplus $23,087,709 
“Includes excess deposit of $132,846.22 in Canada and New Mexico 


80 MAIDEN LANE, NEW YORK. 


OF NEW YORK. 





Home Office, 
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CLASSIFICATION 
(Continued from page 1) 

that the records of some mutuals may 
not be available to the Actuarial Bureau 
the experience on dwellings and barns 
will be most illuminative, and will fur- 
nish a fairly good index of the burning 
ratio. 

How Coast Men Fell Into Line 

Some idea of the manner in which 
the underwriters are co-operating with 
the Actuarial Bureau can be gleaned 
from the Bureau’s experience with L. 
H. Williams, an adjuster of the Pac fic 
Coast. Mr. Williams scon after the 
inauguration of the bureau began writ- 
ing letters asking for light on various 
points. These letters were numerous 
and took up line of procedure in in- 
dividual cases, some of them apparently 
knotty. The Bureau answered each 


fication. Every man on the street 
knows that the North British & Mer- 
cantile’s classification has been regard- 
ed as up-todate and as complete as 
could be made. It was one of the first 
companies to install the electric tabu- 
lating machines and has served as a 
model for numerous companies. It has 
often been a custom for underwriters 
in establishing classification to come 
over to the North British office and 
make a study of their system. In pick- 
ing Mr. Dannels and Mr. Lum the Ac- 
tuarial Bureau secured men who know 
every angle of classification. 

How Cards are Reported and Filed 

The detail of the filing system and 
tabulating work of the Actuarial Bureau 
is under the direction of R. E. Fletcher, 
of the Library Bureau. Mr. Fletche? 
is an expert in every sense of the word. 






























































Claim No. Name 
111433 The Wilson Mercantile Co. 
“State City or Town 
Ala. Birmingham 
~~ Floor Cause No. Co's Int. | Street & Lot No. 
1 5 26 125/131 S. Fourth St., Block 102 
CLASS NO. Constr. etc. AMT. INSURED THIS CO. LOSS PAID THIS CO. 
Bidg Conts. Bidg. Conts. Bidg. Conts. 
129} 130 | BP 500 1000 500 848 
= DATE OF FIRE TOTAL INSURANCE SOUND VALUE OF ADJUSTMENT 
Mo. Day Year Bidg. Conts. Bidg. Conts. 
2 29 15 41,000 | 4, 300 51,048 5178 
~~ VALUE OF PROP. DESTROYED ORIGIN jag a 
ON PREMISES —T "ae — ba . 
wEX ass ass ist. Ft 
48,000 NO 309 1 
LOSS REPORT—NaT'L BD. OF FIRE UNDERWRITERS TB-TC-PB-PC 1 hrary Berean vess00 -4 


point brought up by Mr. Williams and 
one day at a meeting of the leading 
loss men of California he submitted to 
them in the form of a paper a complete 
description of the manner in which the 
Bureau is operating. So complete and 
accurate was this paper that there has 
not been a letter of any moment from 
California since that time, and cards 
have arrived with complete information. 
In Atlanta a similar intelligence was 
shown in gathering information about 
methods of furnishing loss data. 
Writings 

So far as writings are concerned 
nothing has as yet been determined a3 
to method of reporting. The term 
business offers numerous complications 
in particular. In New York city and 
other large centers heavy insurance is 
written for a few days to cover storage, 
railroad and other lines. Sometimes 
an interval of a few days elapses be- 
tween the termination of a risk before 
the same amount is again written. It 
may be rather difficult for companies 
to strike the average of these writings. 
Careers of Messrs. Lum and Dannels 

The principal work at the Actuarial 
Bureau is divided between C. H. Lum, 
assistant general manager of the Na- 
tional Board, and E. R. Dannels. Both 
are ideal men for the positions. A 
Columbia man Mr. Lum had experience 
in various lines until 1895 when he 
joined the National Board of Fire Un- 
derwriters, starting as an electrical in- 
spector. Later he,was with the Com- 
mittee on Fire Prevention—a commit- 
tee by the way that is doing some of 
the most constructive work in America 
and whose advice is constantly sougit 
by the largest cities in the country, 
and small cities, too, quite often. He 
made inspections of various cities and 
Was then moved to the home office. 
After the Salem conflagration it was 
recalled that Mr. Lum made an inspec- 
tion of that city eight years ago, the 
fire corroborating his report in practic- 
ally every detail. 

Mr. Danne!s is an extremely valuable 
man who has had a broad, comprehen- 
S.ve knowledge of insurance conditions, 
Which are used tto good effect. After 
leaving school he went with the Union 
Insurance Company of Philadelphia, 
continuing until that company merged 
with the Spring Garden. For twenty 
years he was its secretary. He joined 
the North British & Mercantile, and 
for a long time had charge of its classi- 





It is too early yet to get any statistics 
of fires that are complete because in 
cases of multiple company cards a few 
companies may not yet have reported. 
For instance, the cards on the Wil- 
liamsport (Pa.) conflagration are stl 
coming in. To those interested in 
statistics, however, it can be stated 
that the cards last month averaged 
2,800 a day. This average is being 
kept up, and will give underwriters 
some inkling of the tremendous amount 
of detailed work. 

The following in brief is the pro 
cedure in the office of the Bureau after 
cards arrive. 

The Bureau gets from each company 
a card report:ng each loss paid. Upon 
arriving the card is stamped with the 
date of receipt and then examined to 
see whether all information is given, 
and whether the information seems 
reasonable. As before stated the caris 
are so well understood in the company 
offices at the present time that what 
erors are found are largely clerical, such 
as writing that a fire occurred in De- 
cember, 1915, instead of December, 1914. 

When a one-company card is received 
(i. e., a loss where only one company 
is involved) and it is found to be cor- 
rect the Bureau places it on the list 
of claims, by name and by location. If 
more than one company is interested in 
the loss the Bureau files it, or turns 
it over to the filers to see if there is 
a card from the other company or com- 
panies interested. If not, it is filed. 
If other card or cards on the loss are 
found they are taken out, checked 
against each other to see if they all 
agree. Then the cards are put in the 
claim file. 

At the present time the Bureau has 
three losses each of which have a rep- 
resentation of one hundred companies. 
The multiple company cards are held 
until all are in, or until sufficient num- 
ber are in, and the fire is so old that 
the Bureau is practically certain that 
the missing cards will not be reported. 
In the case of the companies neglect- 
ing to report the Bureau finds out who 
these companies are from the other 
companies on the loss. In the case of 
National Board companies the missing 
information is soon secured. If com- 
panies not reporting, the card is sent 
through as a completed loss. After the 
claimant cards are made complete they 
are sent back to the tabulating room, 
tabulated and filed permanently. 





“The Most 


rells 


FIRE 
EXTINGUISHERS 


: Most Efficient 
Known is recognized by fire engineers 
as a superior, scientific method of extin- 
guishing dangerous incipient fires wher- 
ever they occur—in the home, the fac- 
tory, the power station, the 
the automobile and the motor boat. 















Fire Extinguisher 


railway car, 





TO OPERATE 
TURN ANOLE TO LEFT 
| WORK LIKE A PUMP 











Brass and Nickel-plated Pyrene Fire Extin- 
guishers are included in the lists of Approved 
Fire Appliances issued by the National Board 
of Fire Underwriters and are Inspected, Tested 
and Approved by, and bear the label of, the 
Underwriters’ Laboratories, Inc. 

















Aberdeen, S. D. Boston Chicago 
Alton Bridgeport Cincinnati 
Anderson, S.C. Buffalo Cleveland 
Atlanta Butte Dayton 

| Baltimore Charlotte, N.C. Denver 

| Birmingham Charlest’n, W.Va. Detroit 


Pacific Coast Distributors: 


Seattle. Distributors for Canada: 


| Queen Street, London, W. C. 








At Leading Dealers 


Write for Literature 


| Pyrene Manufacturing Co., 52 Vanderbilt Avenue, New York 


Gorham Fire Apparatus Co., San Francisco, Los Angeles, 
i May Oatway Fire Alarms, Ltd., Winnipeg 


| 
| Distributors for Great Britain and the Continent: 


Everywhere 





Duluth New Orleans St. Paul 
Fargo, N. D. Oklahoma City Salt Lake City 
Jacksonville Philadelphia San Antonio 
ouisville Phoenix York, Neb. 
Memphis Pittsburg 

Milwaukee Rie mond 


The Pyrene Co., Ltd., 19-21 Great | 











Sample Card 
The Eastern Underwriter prints cn 
this page a sample loss report card. 
The key is as follows: 


Claim No. 111,433—Name of Com- 
pany. Name of assured, city and State 
are self-explanatory. Floor 1 means 


that the assured was located on the 
first floor. Cause 5 means that the fire 
started from an exposure. No. Co.'s 
Int. means, of course, number of com- 
panies interested on the loss; street 
and lot number are explanatory. Class 
numbers. Building 129 means a whole- 
sale dry goods store. Contents 130 
means wholesale dry goods. Construc- 
tion, B. P., means brick, protected. The 
rest of the card is self-explanatory ex- 
cept Class 309, which means a match 
factory and dist. ft., which means the 
distance in fcet of the exposure. 

The code numbers are furnished in 
the book, bearing the caption: “Stan- 
dard Classification of Occupancy Haz- 
ards,” a copy of which all the com 
panies have in their possession. 

Significance of Name File 

Among the cabinets kept by the Bu- 
reau is a name file. Each card in this 
file contains the name, location and 
date of fire. The value of this will be 
found in the future, because every time 
a man or woman in America has a 
loss it will be noted on a card. 

The Bureau has no instructions yet 
as to whether future fires are to be 
reported to companies, but it is only 
reasonable to suppose that this infor 
mation is not to be wasted. There is 
also a card for each city; and there 
is likewise an exposure card. 

It will thus be seen that there are 
checks and rechecks, and that informa- 
tion on any subject about losses can 
be gained in a few seconds time. 

Multiple Occupancies 

There is considerable talk on the 
street to the effect that some companies 
find difficulty in making classifications 
of multiple occupancy. But, the Bu- 
reau representatives say, that if any 
difficulty is found it is in the smaller 
towns where a company in reporting 


a loss on a small general store will 
write and ask how it should be classi- 
fied, whether as a cigar store, confec- 
tionery store, dry goods store, news- 
paper depot, ete. The answer is that 
the principal stock carried designates 
the kind of occupancy. The National 
Conference of Insurance Commission- 
ers are pleased with the progress that 
has been made in classification and the 
question came up at the meeting of 
the commissioner in Chicago this week, 
Manager Mallileau, of the National 
Board being present. 
Credit to Managers 

Too much credit cannot be given to 
United States Manager Richards, of 
the North British & Mercantile, who 
as chairman of the Actuarial Bureau 
Committee of the National Board of 
Fire Underwriters, having the loss ex- 
perience matters in hand, did such 
great work in the formation of the 
Actuarial Bureau, and in setting it upun 
its feet. Other members of the com- 
mittee, all of them doing fine work, 
follow: 

George W. Babb, , 
Bushwell, Home; C. H. Coffin, German- 
American; H. A. Smith, National; 
James Wyper, Hartford; C. D. Dunlop, 
Providence-Washington 

W. E. Mallalieu, the unusually effi- 
cient manager of the National Board 
of Fire Underwriters, is secretary of 
the Actuarial Bureau Committee. 


Northern; F. C 


NATIONAL BOARD TO MOVE 

The entire New York office of the Na- 
tional Board of Fire Underwriters will 
move from its present quarters at 135 
William street on May 1 to new offices 
occupying the sixth and seventh floors 
of 76 William street. 

Kamp Kill Kare, in the Adirondacks, 
was totally destroyed by fire last week. 
The loss, which was partly insured, will 
almost reach $100,000. Francis P. Gar- 
van, one time assistant district attor- 
ney of New York city, purchased the 
estate from. the late Timothy L. Wood- 
ruff. 
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NEW JERSEY NOTES 




















THIRTY-FIVE YEARS OLD 
Cc. J. Adams Co. Has Strong Line of 
Fire Insurance Companies in 
Atlantic City 





Thirty-five years ago, when Atlantic 
City had no boardwalk or expensive 
hotels, I. G. Adams and C. J. Adams 
started a fire insurance business there. 
I. G. Adams retired in 1901. The firm 
is now incorporated as the C. J. Adams 
Co., with C. J. Adams as president; 
Carlton E. Adams as_ vice-president, 
and Lucius I. Wright as_ secretary- 
treasurer. 

A year ago the firm made a new de- 
parture when it established a depart- 
ment of life insurance, with Howard R. 
Cloud in charge. 

This Company now represents 
Aachen & Munich, Albany, Agricultu- 
ral, Watertown, N. Y.; Atlas, Cleveland 
National, Columbia National, German- 
American of Baltimore; Connecticut, 
Continental, Delaware Underwriters, 
Detroit, Fidelity-Phenix, Fireman’s, 
Washington, D. C.; Fireman’s Fund, 
Glens Falls, Globe Underwriters Agen- 
cy, Granite State, Hamilton, Hanover, 
Hartford, Humboldt Insurance Com- 
pany, State of Pa.; London & Lanca- 
shire, Michigan-Commercial, Millers 
National, New Hampshire, Niagara, 
Niagara-Detroit Underwriters, Norwich 
Union, People’s National, Phoenix 
of Hartford; Providence-Washington, 
Queen, Royal, Security, Sun Insurance 
Office, Svea, Teutonia, United Fire- 
men’s, Vulcan, and Western Assurance. 





TURNED DOWN RISK FIVE TIMES 





Monmouth County Sanitarium Was 
Finally Placed By R. A. 
Corroon & Co. 

In discussing the high-rated sanitari- 
um, in Monmouth County, which burned 
last week, an examiner in one of the 
insurance offices told The Eastern Un- 
derwriter that he had turned down the 
risk five times. After one brokerage 
firm had tried to place the business 
and failed, R. A. Corroon & Co. then 
took the line and succeeded in plac- 

ing it. 


CHAMBER COMMERCE OFFICERS 





Geo. A. Viehmann, President, and 
Forrest F. Dryden, First Vice- 
President, of State Body 





At a recent meeting of the New Jer- 
sey State Chamber of Commerce, Geo. 
A. Viehmann, president of the New 
Brunswick Fire, and Forrest F. Dry- 
den, president of the Prudential Insur- 
ance Co., were elected president and 
first vice-president'of that Association. 


W. G. WHILDEN RESIGNS 
William G. Whilden resigned Wed- 
nesday, as president of the New Jersey 
Fire Insurance Company. His resigna- 
tion as managing underwriter was an- 
nounced in The Eastern Underwriter 
last week. 
NEWARK LEAGUE MEETING 
The next meeting of the Newark In- 
surance League will be held on April 
22, at which time Atlee Brown, the 
Rating Expert, will talk on a subject 
that a Rating Expert should discuss, 
viz., rates. 
SIGNS LLOYDS BILL 
Senator Colgate’s bill permitting the 
licensing of Lloyds in New Jersey has 
been signed by Gov. Fielder. 


Frei W. Day, of the Royal, will visit 
Syracuse next week. 


Col. Frank Taylor of the Hartford, 
will probably be sworn in as lay judge 
of the New Jersey Court of Errors and 
Appeals, at the commencement of the 
June term. 


RULE CHANGES 


Change in Term Rule Governing Public 
Utility Property—Moving Pic- 
ture Permit 


The New Jersey Rating Expert has 
sent out a number of changes in rules. 
The moving picture permit has been 
broadened. Formerly it was limited to 
hand-power. The National Board has 
approved certain power-driven ma- 
chines, and the New Jersey permit is 
changed to permit their use, also. 

The term rule is changed to allow 
public utility property to be written 
under general form with building insur- 
ance at 75 per cent. of annual rate for 
each year or fraction thereof over one 
year. 

On account of an expense of over 
$600 per month for the distribution and 
filing of rating cards for Hudson 
County, New Jersey, in offices in New 
York city and agency offices in Hudson 
County, New Jersey, the rating office 
will cease giving such service on and 
after May 1, next, but will, however, 
mail the rating cards in order that 
agents may have them properly placed 
in their cabinet. 


WOOLWORTH INSURANCE 

The American Agency Bulletin says 
regarding the Woolworth Five and Ten 
Cent Store Insurance: 

A member of the Association from 
Abilene, Tex., writes stating that Wool- 
worth & Company have just opened a 
store in that city, and that the insur- 
ance is not carried locally. We believe 
this is the case universally. We under- 
stand that the Woolworth Company car- 
ries a blanket policy through some New 
York broker. We have heard that it 
was Johnson & Higgins. It may be R. 
A. Corroon & Co. We would like to 
have information from members where 
these stores are located, advising us 
whether the insurance is placed locally 
or not, letting us know what informa- 
tion they have as to how the insurance 
is written and what brokers are hand- 
ling the same. 


WAR AND MORAL HAZARD 

That the present European War has 
had an influence on the number of fires 
in New York during the last year, was 
the declaration of Fire Commissioner 
tobert Adamson in a lecture recently 
at Cooper Union. The Commissioner 
was speaking of the work of the de- 
artment in preventing incendiary fires 
and prosecuting those who set them. 

He said that the financial depression 
caused by the war was obviously the 
reason for many of these fires. The 
number of incendiary fires each yéar is 
large, but the difficulty of proving the 
crime was so great that it was impos- 
sible to fix the proportion of “business 
fires,” although authorities have placed 
the rate as high as 40 per cent. He 
also said that fire insurance policies 
were too easily obtained in America. 


Representative O’Neill of Minnesota, 
succeeded in having his bill, to amend 
laws relating to mutual hail, cyclone in- 
surance, passed by the house. 
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WORKMEN RESPONSIBLE 





Big Newark Warehouse Fire Caused 
By Carelessness, Says Captain 
Gasser, in Report 


Captain C. Albert Gasser, chief of the 
bureau of combustibles and fire risks of 
Newark, made a lengthy report last 
week of his investigation into the ware- 
house fire of Kelly & Co., in New Jer- 
sey avenue, where two lives and much 
property were lost, and places all the 
blame upon two careless workmen, a 
plumber and his assistant, who were 
in the building at the time of the fire, 
repairing the water pipes. 

“These two workmen,” to quote 
from the captain’s report, “had made 
an examination of the water pipes 
along the eastern end of each floor 
from cellar to roof. The fire started on 
the second floor, near these pipes, and 
I am convinced, was due to the care- 
less use of matches by these plumbers. 
They had no other light and were not 
using their gasolene blow torch. The 
fire burned undetected and forced its 
way upward through an elevator shaft. 
The fire was unusually rapid. When 
discovered by employes, the plumbers 
had made their way to safety by the 
use of an iron ladder.” 
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SIMPSON BILL VICTORY 





Brokers Score in the Assembly, and 
Hope to Win Out in Senate 





After several trips to Albany, mem- 
bers of the Fire Brokers’ Association of 
New York had the pleasure of seeing the 
Simpson Bill, prohibiting insurance con- 
trol of mortgaged property, pass the 
Assembly on Tuesday of this week. 
Those who were “in at the death of the 
favored broker” were John A. Eckert, 
president of the Fire Brokers’ Associa- 
tion of New York; A. C. Hegeman, 
fcrmer president; D. F. Driscoll, who 
originated the fight; C. S. Rosensweig, 
who has given the movement publicity; 
and Mr. Walters. Major Newton E. 
Turgeon, president of the Insurance 
Federation of New York State, also was 
in the chamber. 

In a statement Mr. Rosensweig said: 
“It is a victory to help free the brokers 
in this State from a practice which 
Minority Leader Smith in the course of 
the debate called petty graft. Of the 
107 votes cast 91 were in favor of the 
bill, and the support having come 
liberally from both parties we feel sure 
that the Senate will concur in the ac- 
tion of the Assembly.” 





Carelessness of Brokers’ Decision 

The Insurance Law Journal quotes 
the decision of the Appellate Division 
of the Supreme Court upholding the 
judgment of the lower court in a case 
citing a broker’s liability by reason of 
his carelessness. The discussion as re- 
ported by the Insurance Law Journal 
follows: 

“The theory of the plaintiff’s action 
s to recover damages for a breach of 
duty on the part of the defendant. The 
defendant was an insurance broker. 
The plaintiff’s assignor, Wilson, owned 
a house at Eastport, Long Island. Wil- 
son made application to Williams to 
negotiate a policy of fire insurance on 
the Eastport property, and instructed 
him that there was already insurance 
on the property. Williams, the de- 
fendant, procured a policy from the 
Concordia Fire Insurance Company, and 
delivered it to Wilson. This policy, 
however, contained a clause that it 
should be void if there was any other 
insurance on the property at the time 
it was issued, unless such additional 
insurance was permitted expressly. 
Wilson claims he did not know of this 
clause until after a fire took place and 
his house was destroyed. The plain- 
tiff claims that the defendant became 
liable for the amount of the fire loss 
within the limits of the Concordia In- 
surance Company’s policy, because 
Williams, the defendant, with full 
knowledge of the facts, negligently per- 
formed his duties as Wilson’s agent in 
negotiating that policy. Williams, the 
defendant, was called as a witness by 
the plaintiff. Wilson’s testimony is as 
to the application to Williams for a 
policy and what he directed him to do. 

“It appeared that. Wilson brought suit 
on the policy against the Concordia 
Company, and that after some delay he 
discontinued this action, and his at- 
torneys received $250 from that com- 
pany for the discontinuance of the ac- 
tion. The questions then before the 
court were: (a) Whether Wilson had 
siven the information as to other insur- 
ance to Williams; (b) whether Wilson 
had waived his rights against Williams 
by failing to examine the policy de- 
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livered by Williams; (c) whether Wil- 
son’s action against the Concordia In- 
surance Company and its discontinu- 
ance on terms did not exonerate Wil- 
liams from any liability to Wilson. The 
court decided against Williams as to 
the first two questions, and reopened 
the case as to the third. It made a 
memorandum explaining its views on 
the entire case, especially the third 
question. After the additional testi- 
mony was taken, it appeared that Wil- 
liams was not the agent of the Con- 
cordia Company; that the Concordia 
Company had resisted liability; that 
the money paid for a discontinuance 
was not paid in recognition of any lia- 
bility, and no release was taken, but 
was paid to ‘buy peace,’ and as the 
Concordia Company’s counsel termed it 
on the witness stand, as ‘blood money,’ 
simply to cut off expenses of numer- 
ous trips to Riverhead and the hiring 
of local counsel there. The court al- 
lowed a reduction of plaintiff’s claim 
to the extent of the $250 received from 
the Concordia Company. 

“The defendant’s contentions on this 
eppeal are: (1) Wilson should have 
examined the policy when Williams 
gave it to him, and discovered the de- 
fect, and that his failure to do so was 
negligence per se, and exonerated Wil- 
liams, his agent. (2) Wilson, having 
kept the policy without complaining of 
it or rejecting it, waived his rights 
against the defendant. There are other 
points raised, which are simply reitera- 
tions of these two in other forms of 
statement. Likewise it is urged that 
the judgment is against the evidence. 

“(1, 2) The appellant cites many 
cases where, in actions between the 
insured and the insurer, it was held 
that an acceptance of an insurance poli- 
cy by the insured, without mutual mis- 
take or fraud, bound the _ insured. 
Doubtless this contention is correct, if 
applicable to the case at bar. Here, 
however, the action is not between the 
insured and the insurer, but between 
the insured and his own agent for.a 
treach of duty to fulfil instructions. The 
respondent cites a number of authori- 
ties to the effect that Wilson had the 
right to rely upon a presumed obedi- 
ence to his instructions on the part of 
his skilled agent, and was not negli- 
gent in taking steps to investigate the 
matter. We think the respondent is 
right on this point. Nor, as we think, 
do the facts show any waiver on the 
part of Wilson, for a claim of waiver 
must rest upon knowledge on the part 
of the person said to have waived, and 
that element is absent here. 

“(3) As to the weight of evidence, it 
is plain that the trial court gave great 
care to this case. The transaction be- 
tween Wilson and the Concordia Com- 
pany did not insure to the benefit of 
Williams. He was not the agent of 
that company, but Wilson’s agent. The 
money was not paid in recognition of 
any liability. 

“Judgment affirmed, with costs.” 
Israelson v. Williams, 44 Insurance Law 

Journal, April. 





WISDOM FROM COUNTRY AGENT 





J. H. Putnam, of Wellsboro, Pa., Sends 
Sensible Letter to His Local 
Paper 
J. H. Putnam, an insurance agent in 
Wellsboro, Pa., has written a letter to 
his local paper, which is worth repro- 

duction, he says: 

“Many look upon fire insurance as 
a form of speculation. Such never read 
their policies and are, therefore, not 
aware that they, the insured, have un- 
dertaken to do certain things just as 
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important as to pay the premium; in 
fact, the ‘stipulations’ are first named 
in the opening sentences of every poli- 
cy. When a fire occurs the insured is 
often surprised to find that he (or she) 
has been negligent in performing his 
or her part of the contract. Every in- 
surance policy is a business agreement 
of mutual obligation and the assured is 
as much bound to do his part as the 
company is to pay the loss. And in this 
connection jis another public fallacy, 
viz: that every loss should be paid in 
full, at once, without question and re- 
gardless of circumstances. 

“An insurance company is simply a 
trustee for all who are insured by it. 
You and I put in our money with 
others, for the benefit of those who 
have losses. 

“Many an insurance company has 
failed because they were not careful 
enough in paying losses. Every loss 
should be investigated by the trustees 
of your money and mine, otherwise a 
company is negligent in its duty to pro- 
tect our interests. More than that, 
every doubtful, mysterious loss settled 
without careful and conscientious ex- 
amination has a tendency to raise 
rates, and, if carried too far drives all 
of the companies off the field. And 
then what? Have you, reader, ever 
thought of the condition of things with- 
out fire insurance? It would ruin many 
people! Merchants are often depend- 
ent on their insurance for credit, and 
many a borrower of money can only 
get it by having a good sound fire in- 
surance company behind him. 

“This county has just escaped a 
calamity and in a nearby county con- 
viction has been had of some guilty of 
incendiarism. People are too prone to 
find fault with fire insurance compa- 
nies for being careful in settling losses. 
They are careful of your money and 
mine.” 


CLEAN-UP PHILADELPHIA 


Campaign for One Week—More Than 
Half of Last Year’s Fires Due 
to Carelessness 


In order to reduce the fires of last 
year fifty per cent. this year, Philadel- 
phia is to have a “Clean-Up and Fire 
Prevention Campaign” from May 3 to 
8. Last year the Quaker city had 4,889 
fires, of which 2,273 were due to care- 
lessness. ” 

The following statistics were prepar- 
ed by Director Cooke, who, with the 
Fire Marshal, will have charge of the 
coming campaign: 
fires caused by hot ashes in wooden 
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boxes. 

87 fires caused by careless use of 
candles. 

35 fires caused by children playing 
with fire. 

161 fires caused by soot in chimney. 

36 fires caused by coals falling from 
grate. 


67 fires caused by defective flues. 

102 fires caused by draperies in con- 
tact with open flames. 

99 fires caused by carelessness with 
kerosene. 

892 fires caused by carelessness with 
matches. 

181 fires caused by overheated stoves. 

60 fires caused by cans of grease. 

523 fires caused by rubbish conditions. 
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United States and Canada. 








WESTERN 


Assurance Co. 
OF TORONTO, CANADA 


Fire, Inland Marine and 
Tornado 


UNITED STATES BRANCH 
January 1, 1915 
SY Kachin avenaiiss teGuamaeaead $2,543,973.35 
ee OD Ts By cwescccnsceevssic 1,076,347.75 


W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Man. 








D. V. PROSKEY 


NEW JERSEY FIRE 
INSURANCE AGENCY 
126 Market Street 
Paterson, N. J. 











“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85,000,000 
Losses Paid in U. 8. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 
55 John Street 


NEW YORK CITY 











WILLIAM C. SCHEIDE & CO,, Inc. 
HARTFORD, CONN. 
Re-Insurance in All Branches 











CHAS. H. POST, U. S. Mgr. 





Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








16 


THE EASTERN 


UNDERWRITER 


April 16, 1915. 








HISTORY AND PHILOSOPHY OF RATING 
A Lecture Delivered to the Insurance Institute of America 


By Henry K. Shaw, Chairman of the Fire Insurance Educational 
Society, Philadelphia. 











(Continued from last week) 


Fire Appliance Deductions ‘ 

The allowances which have just been 
noted dealt entirely with features of 
construction. The group which is now 
to be considered deals with others for 
which an allowance is made, , some, 
nearly all, being elective on the part of 
owner or tenant of the property, while 
others arise from the position of the 
property with relation to certain fac- 
tors which will be noted. 

Alarms 

The automatic fire alarm, the auto- 
matic burglar alarm, and the special 
building signal have in a certain sense, 
but one purpose to serve, it is their 
business to transmit to the authorities 
the fact that there is a fire in the build- 
ing. Objection would be raised to this 
statement in regard to the burglar 
alarm and the objection is fairly well 
taken, but from an insurance standpoint 
the burglar alarm is granted an allow- 
ance because if property is tampered 
with in any way by thieves they not in- 
frequently start a fire to cover up the 
tracks of their work; hence, even the 
burglar alarm is considered of value 
from the fire point. 

The automatic fire alarm, as its name 
implies, acts of itself. When the heat 
rises to a certain point the alarm oper- 
ates and gives notice of the trouble. 
Objections are frequently raised ‘to this 
device and to others that they operate 
at:times when there is no fire. In the 
case of the automatic alarm it will fre- 
quently ring due to the action of a very 
hot stove. Technically, this is a false 
alarm, but it should be pointed out that 
if the heat of the stove reaches such a 
point it operates on the alarm, undoubt- 
edly there is something dangerous in 
connection with the stove, or the heat 
would not be so excessive at that point. 
The action of the alarm would call at- 
tention to this defect. One of the trou- 
bles, however, which ought to be solved 
in connection with automatic devices is 
a tendency to operate falsely or to ring 
in false alarms. The fire department 
naturally does not wish to be tutned 
out, only to find that there is no real 
fire. Improvements, however, are stead- 
ily being made in such devices and 
these false-alarms will tend to dimin- 
ish, though probably will never wholly 
pass away. 

* One of the earliest means of giving 
a fire alarm was by a watchman sta- 
tioned at the top of the tower. On see- 
ing a fire he gave the alarm. Shortly 
after the invention of telegraphy the 
method of giving notice of an alarm of 
fire by means of boxes was 
brought into use. Cities were then di- 
vided into districts, and the, alarms 
were only rung for the district in which 
the fire occurred. This, of course, is 
the common system to-day, but it has 
this disadvantage in that one street box 
serves for quite a territory and does 
not, unless the person who pulls the 
alarm remains there to direct the fire 
men, locate the fire. Valuable time is 
frequently lost in this way. The auto 
matic alarm locates the fire direct in 
the building. The special building sig- 
na] does the same thing, but it does 
not operate automatically. Hence, it 
is a cheaper device for the insured to 
install. Naturally, as it does not oper- 
ate automatically it is of no value un- 
less someone js on the premises all the 
time. During ordinary business 
hours it is al] right, but when the prem- 
ises are closed if no watchman is em- 
ployed the device is valueless. It ‘s for 
that reason that the allowance is made 
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much larger when the speci] building 
signa] is installed in a building where 
watchm*: rvice is maintained. 


Chemical Engine, Etc. 
Chemic2] engines, casks, or pails of 


water are such well-known devices as 
to require no comment; probably a 
third of the fires that start are put out 
by means of pails of water or ordinary 
extinguishers. The chemical engine is 
a device which can be wheeled about 
from one part of the floor to another, 
and having nearly a barrel of liquid will 
serve a much larger and longer purpdse 
in fighting fire than the ordinary hand 
extinguisher of three gallons. 
Standpipes 

Standpipes either with or without a 
tank supply, and roof hydrants serve 
this purpose; they are on the premises, 
may be used by the employes before 
the department arrives, and may be of 
value to the fire Gepartment by avoid- 
ing the necessity or carrying hose up 
many flights of stairs. In the ordinary 
non-rireproof building, however, stand- 
pipes are very rarely found. Forty years 
ago when standpipes first began to be 
seriously considered there was a re- 
quirement that they should be erected 
on the outside of buildings. They prob- 
ably never served any very useful pur- 
pose. A department could not operate 
them and after they had been exposed 
to the weather for some time thev 
would have burst had water been 
pumped into them under heavy pres- 
sure. 

Roof Hydrant 

A roof hydrant is not intended for the 
purpose of fighting fire in the building 
itself. The use of a roof hydrant is to 
furnish the means of fighting a fire in 
another buildir which is close to the 
property. In a time of conflagration or 
a serious exposure to fire the device 
would be invaluable’ provided, of 
course, the heat was not so intense as 
to drive anyone off the roof. 

Watchman and Clock 

From the insurance standpoint the 
only value of watchman and clock serv- 
ice is in the event of fire or in the 
prevention of fire; it is probably doubt- 
ful whether watchman service, except 
in some very large plants, is ever in- 
stalled solely because of the allowance 
in the insurance rate for that service. 
It would take an enormous property 
with a vast amount of insurance to 
make the allowance of five per cent. 
equal to six hundred dollars, about the 
minimum amount for which watchmen 
can be employed. A watchman, how- 
ever, in connection with properties 
serves a great many other purposes: 
he prevention of thievery; prevention 
of damage, as where water pipes burst; 
und in the general care and oversight 
of the property at a time when it is 
not being used for its ordinary busi- 
ness purposes. The modern office 
building, for instance, with its acres 
of space requires some hours before 
each office can be visited to see that 
everything has been properly closed 
for the night and all is well guarded. 
The service may be brought up to the 
standard of the underwriting organiza- 
tion having jurisdiction in order to re- 
ceive the allowance, but where this is 
done, in one case, there are undoubted- 
ly dozens of cases where watchman 
service is maintained, but not at the 
insurance standard. 





Fire Escapes 

Fire escapes furnish the opportunity 
of egress to any person in ‘the building 
when a fire starts, and if the stairways 
or elevators are not available. They 
also permit the firemen a foothold in 
fighting a fire where they cannot enter 
the building. Life is more valuable than 
property. Hence, anything which per- 
mits the occupants of a building to 
readily leave it when a fire starts is of 
direct value to the companies who in- 
sure the property, because the firemen, 
rightly, will pay but little attention to 


property saving so long as lives are in 
danger. 

The allowance for fire escapes is lim- 
ited to an allowance for their being on 
one side of a building. The building 
may stand on a corner or run through 
te another street, but additional fire 
escapes are not deemed of sufficient 
value to make an increased allowance. 

Accessibility 

A building may be situated on the 
corner and thus present two sides from 
which fire may be fought. It may even 
stand on the corner and have a street 
in the rear and thus present three 
sides. Some buildings, as department 
stores, occupy whole blocks; hence, a 
fire may be fought from all sides. This 
accessibility, as it is termed, to the 
fire department is deemed of large 
value and of increasing value accord- 
ingly as more than two sides are ac- 
cessible; hence, the allowance is made 
for each side accessible in addition to 
the front, which, of course, is not given 
an allowance. It will be noticed that 
accessibility is something which the 
building enjoys solely from its location. 

Fireboat 

‘The fireboat in the United States is 
a modern device, though it has been in 
use in Great Britain at least around 
the docks in London over fifty years. 
The first fireboats were undoubtedly 
somewhat tame affairs compared with 
the modern powerful] boats, but the use- 
fulness of such a device for fighting 
fires near the water was eagerly recog- 
nized. Here, again, as in the case of 
accessibility, the risk enjoys an advan- 
tage solely from its location being near 
enough to the fireboat. Eight hundred 
feet measured from the bulkhead to 
the risk is deemed about the largest 
distance for which the allowance 
should be made. Water may be forced 
through flexible pipes for a long dis- 
tance, but that is a safe fire-fighting 
distance. 

Self-Releasing Beams and Girders 

At first it might seem as though this 
was a matter of construction and 
should have been put with the other 
construction allowances. It is placed 
here for the reason that it is of value 
only to the building. If the building is 
so far destroyed by fire that the beams 
and girders give way, the contents are 
probably totally destroyed when that 
occurs. But the self-releasing of the 
beams and girders will leave the walls 
standing, thus giving the companies 
that much salvage. 

Sprinklers Below Grade 

The difficulty of fire fighting below 
the first floor has led to city ordinances 
being passed requiring the installation 
of the old perforated pipes into which 
water might be forced to fight the fire 
in that part of the building. The per- 
forated pipes are wholly objectionable, 
and the inducement is made to the 
owner to install in their place sprink- 
lers which do not have any water sup- 
ply but do have a Siamese connection 
for the fire department to attach to and 
force the water. The fire, of course, 
will have opened the head above it and 
as the water is forced through the 
pipe it will only come out at that head 
which has been opened and not the 
whole length of the pipe as in the case 
of the perforated pipes. The insured 
may go beyond this and protect these 
below-grade floors by a sprinkler sys- 
tem having a water supply. In that 
case a substantial allowance is made 
rising as high as ten per cent. to tie 
building and contents. 

(To be continued) 


Davis, Dorland & Co., New York bro- 
kers and agents, give a banquet every 
year to their staff. ‘This year’s function 
was held on Thursday night of last 
week, and addresses were made by 
President J. O. Dorland; Vice-President 
Julian Lucas, Jr.; Secretary Julius 


Jacoby and others. 

Members of the staff furnished their 
own cabaret, after which they attended 
a performance of “The Peasant Girl.” 
At the end of that entertainment they 
held a vote and decided that their own 
performance was much better. 


AID TO ROYAL EFFICIENCY 


MONTHLY PRIZES FOR IDEAS 
Office Staff in Competition for Sugges.- 
tions Which Will Result in 


Improving System 


During the past eight years the Royal 
Insurance Company has paid to em- 
ployes about $1,000 in prizes for sug- 
gestions which have increased the effi- 
ciency of the office. These suggestions 
have often proven of considerable value 
and there is keen competition on the 
part of the staff in originating ideas for 
the improvement of existing conditions. 
It has been a great spur, particularly ip 
increasing interest in routine work. The 
prizes are offered in what the Com- 
pany designates “New Idea Competi- 
tion,” and the response has been so 
gratifying that some other companies 
are thinking of following the Royal’s 
lead. The conditions under which the 
New Idea Competition is operated fol- 
low: 

Monthly Prize of $10 

The management offers monthly a 
prize of $10 to the member of the staff 
making the most practical accepted 
suggestion for the improvement of of.- 
fice detail, organizat:on or management, 
including the method of work pursued. 
This award is made subject to the fol- 
lowing conditions: 

1. Suggestions must be made in writ- 
ing. They must be made anonymously, 
but showing some mark of identifica- 
tion. A sealed envelope containing on 
the inside the name of the sender and 
on the outside the mark of identifica- 
tion must accOmpany each suggestion. 

2. Each competition will close on the 
last day of the month. 

3. The judgment of the manager will 
determine the award. 

4. Each month the name of the win- 
ner of the award will be posted on the 
bulletin board. 

5. No limit is placed upon the scope 
of any suggestion. It need not be ap- 
plicable to the particular work of the 
person making it, but it must be sus- 
ceptible of application in some part of 
the office, or to the business of the 
company generally. 

6. No names, save those of the win- 
ners of awards, will be made known to 
anybody else. 

7. Competition is not open to officers 
of the Company. 

8. If the same suggestion is made 
by more than one person the award 
will be divided if that suggestion be 
deemed the best. 

In the application of this competition 
it is found that those clerks most inti- 
mately acquainted with the routine of 
the office have been encouraged to give 
voice to good ideas which otherwise 
they might have kept to themselves, to 
the detriment of their work and the 
office in general. 





ARREST VINCENT BONURA 

Vincent Bonura, a Brooklyn fire in- 
suranee agent, was lured from Massa- 
chusetts last week, by a false telegram 
that said his brother was dying, and 
was arrested charged with arson in the 
first degree. His arrest followed an 
alleged confession of Mrs. Teresa Huber 
and her sixteen-year old daughter, who 
were sentenced last week for “firing” 
their dry goods store in Hamburg ave- 
nue, Brooklyn. 

According to Fire Marshal Brophy 
and Detective Patten, Bonura had am- 
ple opportunity, 1s an insurance agent, 
to raise Mrs. Huber’s fire insurance 
papers, from $1,500 to $3,500. 


SPRING BILL DEAD 

Senator Spring withdrew his bill from 
the New York Senate this week, which 
provided that all standard policies con- 
tain notice that if the premium of a 
policy is not actually paid within thirty 
days after its issue, the policy shall be- 
come void. 
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GEORGIA CASUALTY COMPANY 
Report of Examination by Insurance 
Departments of Georgia, Tennes- 
see and Wisconsin 








The report of examination of the 
Georgia Casualty Company of Macon, 
as of March 6, 1915, in which the an- 
nual statement filed by the Company as 
of December 31, 1914, and its financial 
condition at that time, was checked, 
under the direction of the examining 
committee of the National Convention 
of Insurance Commissioners by the In- 
surance Departments of Georgia, Ten- 
nessee and Wisconsin has been made 
public. 

The examiners, H. W. Buttolph, for 
Georgia and Wisconsin, and C. 
Joseph, for Tennessee, in their report 
had the following to say: 

Assets 

During the past year there has been 
no change in the value at which the 
real estate of the Company is carried. 
At its present valuation, the net earn- 
ings for the year just closed have been 
slightly in excess of 5 per cent. It 
would seem from the standpoint of net 
income, the property is well worth the 
figure at which it is carried. 

Liabilities 

It is believed that the item of claims 
in process of adjustment, appearing in 
the liability account, has been deter- 
mined upon a conservative basis, and 
that the Company could ultimately set- 
tle these claims without greater cost 
than is here charged. This department 
was found in good condition, all infor- 
mation being of easy access, both by 
registers and claim jackets. A careful 
examination of all unpaid claims, and 
of a large number of those paid, fail 
to disclose any unfair treatment of 
claimants or any desire to resort to 
technicalities. 


Other Comments 


In its underwriting department the 
company’s affairs are being ably 
and energetically managed, and there 
has been a good increase in the volume 
of its business. The Company main- 
tains an admirable system of statistics, 
and is being guided by its own experi- 
ence coupled with the known experi- 
ence of other companies, in a scien- 
@fic determination of the rates charged 
in the various lines. 





CREDIT LOSSES 





Figures Quoted By L. C. Voss, General 
Agent of American Credit 
Indemnity Company 





Past experience as to small losses 
proves nothing for the future, says L. 
C. Voss, general agent of the American 
Credit Indemnity Company. If so, in- 
surance policies of any character would 
seldom be renewed. The question with 
the merchant remains: Will my esti- 
mate of the various costs be enough to 
insure me a profit for my labor? Such 
losses as are subject to his control are 
easily governed, but upon the condition 
beyond his contro] depend the real re- 
sults of his efforts. Imagine a merchant 
conducting his business without know- 
ing what his expense for rent during 
the year might be, or feeling safe in 
estimating his cost at a certain low 
figure, because he was fortunate in not 
having been overcharged in the past. 
The merchant protects himself with a 
lease limiting such cost to a certainty. 
If it is logical to limit natural expen- 
ses, why is it not so to limit another 
Over which he has no control? 

For the purpose of illustrating the 
enormous losses by credit in the United 
States, which are the largest losses in 
any one line on land or sea, these com- 
parisons are of interest: 

Credit losses for past 
thirty-eight years ...... $6,382,333,212 





Fire losses for past thirty- 


a 5,898,694,145 
Credit loss in excess of 
eh WEN < \ cnceoeede $483,639,067 
Credit losses for 1914..... 357,908,859 
Fire losses for 1914....... 235,591,350 
Credit losses in excess 
of fire losses......... $122,317,509 


Credit losses for thirty-eight years 
are in excess of the entire amount of 
loans and discounts of the national 
banks; are in excess of five times the 
entire capital of the national banks; 
sources of all the national banks (these 
figures taken from the Treasury Depart- 
ment statement of February 10, 1915), 
are in excess of one-third the amount of 
capital employed in manufacturing in 
the United States (1914); exceed one- 
third of the value of manufactured 
products of the United States (1914), 
and are in excess of one-half of the 
par value of all the stocks and bonds 
issued by the railroads. 





ARGETSINGER BILL. 


Will Separate State Insurance Fund 
And Compensation Commission— 
Affects Other Trades 





Several amendments which will 
separate the State insurance fund from 
the Compensation Commission and 
sets up the fund as an insurance com- 
pany, subject to the same limitations 
imposed upon casualty companies, were 
introduced in the New York Senate last 
week by Senator Argetsinger. 

The bill provides that from January 
1. 1916, the Compensation Commission 
is to assess its maintenance cost upon 
the compensation insurance carriers of 
the State and the State fund is to bear 
its proportionate share of this expense. 

The measure also puts under the pro- 
tection of the compensation law all the 
employes in the State, whose positjons 
are in any way hazardous. Among the 
other occupations brought under the 
new bill are paper hangers, elevator 
men, furniture movers, employes of 
garages, boarding, livery and sales 
stables, engravers, textile workers, 
furriers, bottlers, ice workers, horse- 
shoers, blacksmiths, jewelry workers, 
foremen of heating plants, machinists, 
employes of stone crushers, and grind- 
ers, cork cutters, wooden ware workers, 
bark mill employes, street cleaners, 
snow shovelers and garbage removers, 
water work employes, road, sidewalk 
and construction repair workers, mar- 
ine wreckers and railroad gangs. 





R. R. COMPENSATION RATES 





16.20 for Most Employes Steam Rail- 
roads—5.18 for Most Employes 
Street Railroads 





The Compensation Rating Board has 
issued the following amendment to 
railroad rates: 

Elevated railroads 


Clerical office employes.......... 10 

ee ee 2.07 

Al GENER GHIGRTOR «oc vccceccces 3.24 
Steam railroads—operation, in- 


cluding ordinary maintenance 
and repair of roadbed 


Clerical office employes........... 10 

I, ira s gas uu dowd s 2.43 

All other employes............... 16.20 
Street railroads—cable 

Clerical office employes........... 10 

I chk hod cordon we 2.07 

All other employes............... 3.24 


Street railroads—electric, all 
systems, not interurban 


Clerical office employes........... 10 
ae 2.07 
All other employes. ......cccccccs 3.24 
Street railroads—electric, inter- 
urban 
Clerical office employes......:.... 10 
ee ee 2.07 


All other employes........ 
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INCORPORATES BUSINESS 





J. S. Hirsh, Leading Producer of Acci- 
dent Business for F. & C., Forms 
Corporation 





A new insurance corporation has 
been formed by J. S. Hirsh, to handle 
and control his business. The J. S. 
Hirsh, Inc., was organized last week, 
under the laws of the State of New 
York. 

Mr. Hirsh has the distinction of be- 
ing the largest individual writer of ac- 
cident insurance in the United States. 
He is with the Fidelity & Casualty. 
Feeling that his opportunities were re- 
stricted, he has incorporated in order 
to expand. There will be a limited 
amount of stock distributed exclusively 
among policyholders, Mr. Hirsh retain- 
ing control of the newly formed com- 
pany. 

With the wonderful opportunities for 
expansion, Mr. Hirsh is more than con- 
fident of his ability to achieve even 
greater success in outside lines, than 
he has had the distinction of accom- 
plishing in the accident field. 





REPORT ON OCEAN ACCIDENT 





Interesting Home Office Figures— 
Reserve for 1914 Amounted to 
£ 2,293,688 





In discussing the annual report of the 
Ocean Accident & Guarantee Corpora- 
tion, The Policyholder, of England, 
says: 

Though the Ocean Accident is far 
and away the biggest casualty insur- 
ance company in the world, transacting 
a vast business at home and abroad in 
many departments—inter alia, personal 
accident, sickness, employers’ liability, 
fire, burglary, fidelity guarantee, boiler 
insurance, motor and cycle insurance, 
lifts and hoists, third party indemnities, 
transit risks, forged transfers, trustee- 
ship functions—its annual report is one 
of the shortest that is issued. It states 
merely that the revenue for the year 
1914 amounted to £2,293,688, of which 
the total premium income, less re-insur- 
ances and bonus to assured, amounted 
to £2,198,089; that the income from in- 
vestments and other assets, after mak- 
ing provision for depreciation of lease- 
holds, was £95,599; that the compen- 
sation paid and provided for, including 
incidental expenses, amounted to £1,- 
097,631; that the investments and other 
assets amounted to £3,294,629; and 
that the revenue account, including the 
proportion of premiums’ unearned, 
£813,821, shows 2 balance of £1,844,- 
132, out of which the directors have 
decided to add £46,686 to the invest- 
ment reserve and general contingency 
fund. It is, no doubt, in keeping with 
the brevity of this statement that only 
one revenue account should be given, 
and it may be that some persons who 
are interested in the Company prefer 
to have the multitudinous transactions 
thus summarized rather than entered in 
several separate accounts. Certainly 
this practice simplifies the task of those 
whose duty it is to comment on insur- 
ance accounts. 

The salient features of the account 
now submitted are an increase of £49.- 
207 in net premium income, which is 


raised to £2,198,089—a new record in 
accident insurance—a loss ratio, viz., 
49.9 per cent. (as compared with 653.1 
per cent, in 1913), an expense ratio 
fractionally lower than in the previous 
year, and a net trading profit of £268,- 
859— £86,152 more than was brought 
out on the account for 1913. The fol- 
lowing figures show the outcome of 
operations in the year under review: 
oe POT Tere £ 2,198,089 
Claims (49.9%)... £1,097,631 

Expenses and com- 


mission (35.9%) 789,360 
—————_ 1,886,991 
PN DORN: 6 b:h S5-00:dn dance £311,098 
Deduct for unexpired liability 42,239 


£268,859 





Net trading profit........... 


Add interest, etc............. 95,599 
Total gain on year’s opera- 
WD. -Sidekh dvabes snhue eee £364,458 


The balance sheet is, as usual, an im- 
pressive exhibit, the assets now reach- 
ing a total of £3,294,629, as against 
£2,965,905 at the close of 1913. Apart 








from paid-up capital, £172,308; staff 
provident fund, £15,437; and provision 
for claims outstanding, £770,000, we 
find the following items: 
Capital redemption fund.... £15,468 
Investment and contingency 
CD: akin vet dak banda 120,000 
General reserve fund....... 300,000 
Revenue balance (£46,686 
transferred to investment, 
| ee ee 1,844,132 
£ 2,279,600 
EMPLOYER LIABLE 
lf Employe is Hurt in Row, Rules 


Judge Salmon of Morristown, 
New Jersey 

That an employer may be liable for 
injuries received by one of his work- 
men when attacked following an alter- 
cation with another worker of which 
the employer has had knowledge, is 
the substance of a ruling just made 
by Judge Joshua R. Salmon of Morris 
County, New Jersey. 

The suit was brought by Mrs. Jennie 
McNeill of Mt. Tabor, guardian of Al- 
bert McNeill, a minor, to get damages 
from the boy’s employer, the Mountain 
Ice Company. McNeill on Jan. 23, 1914, 
was sitting on a box “switching” ice 
when he was struck over the head 
with an ice pick by another youth. His 
speech was impaired by the blow, 
which rendered his right arm and hand 
useless. 

It was proven at the trial that the 
assault followed a fight earlier in the 
day, provoked by the other boy, who 
pulled a box from under McNeill. The 
foreman present at the time told the 
boys, at the order of the president of 
the company, to stop their scuffling or 
they would be dismissed. 

Judge Salmon’s opinion holds that 
from the time McNeill was permitted 
to return to work following the scuffle, 
of which the president and foreman 
were cognizant, his duties took on the 
nature of an extra-hazardous occupa- 
tion, in view of the fact that his assail- 
ant was likewise allowed to remain. 
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REAL CLAIM SERVICE 


From a Paper Read by John Kennedy, Superintendent of the 
Accident and Health Claims Department of Prudential 
Casualty, to Agents of the Company 











The agent or solicitor of an accident 
and (health insurance company, in pre- 
senting his policy to the insuring pub- 
lic for consideration, must necessarily 
convince the prospect that his com- 
pany is prepared to render claim ser- 
vice of a most satisfactory nature. In 
fact, this is unquestionably the clinch- 
ing argument. You must prove that 
your policy is a real “Safety First” 
contract, the purchase of which guaran- 
tees real claim service when needed. 
The applicant desires protection when 
disabled, and unless results as guaran- 
teed by the agent are forthcoming with- 
out delay, claimant is dissatisfied, policy 
lapses and the company and the ageat 
have acquired a “knocker” instead cf 
a “booster.” The question which na- 
turally arises at such times is: “Who 
is to blame?” Experienced agents in 
the accident and health business, fuily 
realize that it is absolutely impossible 
for any company to satisfy all claim- 
ants at all times. Occasionally this 
may be because of assured’s misunder- 
standing or mis-interpretation of the 
provisions and conditions of policy. At 
times it is possible that agents through 
lack of knowledge of the terms of con- 
tract, do not explain the real coverage 
of policy. Perhaps it may be true that 
some agents, in their haste, may over- 


look explaining conditions and provi- 
sions of policy. Again, when agents 
are meeting keen competition, they 


may be tempted to quote a premium 
and classification to which the appli- 
cant is not justly entitled in accord- 
ance with true definition of classifi- 
cation manual. These may be some of 
the causes of dissatisfaction over dis- 
puted ciaims. 

From time to time companies receive 
notices of claims under straight acci- 
dent policies, where disability is really 
caused as result of disease or illness, 
in which event it is necessary to file 
claim as rejected, and on many such 
occasions, claimants have declared that 
they did not know their policies did 
not cover them in such instances. It 
is apparent therefore, that in selling 
straight accident policies, agents should 
be extremely careful to dwell particu- 
larly on the fact that the policy is not 
intended to cover disability resulting 
from any other cause than that which 
is purely accidental. Then in case the 
applicant desires to be covered for borh 
sickness or disease as well as accident, 
the agent should sell him a full dis- 
ability policy. 

Definition of Disability 

One cause of dissatisfaction in some 
claims handled by many companies is 
misunderstanding of the true definition 
of the word “disability.” No health and 
accident policy sold by any company 
in the country, is intended to cover a 
person for pain or inconvenience. In 
other words, a person may be suffer- 
ing considerable pain, perhaps some- 
what inconvenienced, and yet not be 
actually disabled. Agents who know 
of such condition at time of claim, 
would save much annoyance for the 
company, claimant and themselves by 
thoroughly explaining this fact to as- 
sured before proofs are submitted. 
Reasonable men are willing to listen 
to sensible explanations, and agents 
would be well pleased at the result of 
their efforts in this direction. ‘The 
same applies in many cases where &s- 
sured does not thoroughly understand 
the difference between total and partial 
disability. Persons classified as “Se- 
lect” or “Preferred” risks, although suf- 
fering from painful injury, may be at 
their place of business, supervising, 
handling correspondence, or in some 
manner attending to some portion of 
their business. If a person in a lower 
classification were suffering from the 
same kind of injury, it would unques- 


tionably cause total disability, but in 
“select” and “preferred” classes, dis- 
ability would be only partial, and the 
policy is intended to provide only par- 
tial indemnity for such risks in such 
cases. 

One point which should be well con- 
sidered, is the question as to when total 
disability ceases and partial disability 
commences. Another very important 
question is when all disability—even 
partial, ceases. Very often claimants 
who have resumed full duties, may still 
be receiving medical treatment, because 
of which fact they may present claim 
for unlimited period of disability. The 
policy is not intended to provide cov- 
erage for medical treatment after all 
disability ceases, but rather for time 
actually disabled only, and agents who 
desire to have satisfaction exist on all 
accident and health claim adjustments, 
should match this point very carefully, 
as undoubtedly claimants who might 
otherwise misunderstand, would be 
willing to present their claims as closed 
at the proper time. Companies always 
regret misunderstanding in such cases 
and believe that agents might save an- 
noyance by following claims closely and 
explaining this point where it appears 
the assured may not thoroughly under- 
stand the contract. 

No claim adjuster is happy when he 
finds it necessary to prorate, reduce or 
reject claims, because he fully realizes 
the effect of same on the business and 
the mental attitude of the agent or 
claimant on receipt of a communication 
advising that this has been necessary. 
Perhaps one of the most annoying con- 
ditions surrounding claim under a com- 
mercial accident policy, is a prorate or 
reduction in indemnity on account of 
improper classification, or because as- 
sured was injured while engaged in 
duties involving a greater hazard as 
per classification manual and contract. 
A person who may be proprietor of an 
establishment, apparently office duties 
and supervising only, may at the same 
time regularly engage in some line of 
general duties around his place, pos- 
sibly inspecting or using machinery, 
and if injured while so engaged, the 
adjuster must necessarily reduce the 
indemnity to amount specified in the 
proper class, or in other words, should 
pay the amount of indemnity which 
the premium paid by assured would 
purchase in the class covering the oc- 
cupation in which assured was engaged 
at the time of accident. On such oc- 
casions, if agents would instruct their 
brokers or sub-agents to cover this 
point fully, arranging for prorate before 
claim was finally closed, a much hap- 
pier condition would exist, and adjust- 
ment would at all times be satisfactory 
to all concerned. 

Good Claim Service A Duty 

The agent in the field and the home 
office adjuster are both servants, each 
rendering his own particular brand of 
service. In one dictionary, we find that 
the definition of the word “servant” 
is—“one who serves, or is in the ser- 
vice of another.” We also find in that 
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same book, that one of the definitions 
of the word “service” is—‘“duty re- 
quired or performed in any office.” It 
would appear then, that in rendering 
claim service, we are but performing 
our duty. In rendering good claim ser- 
vice, we are performing that duty well. 
In order that this service may also be 
complete, it therefore is necessary to 
have co-operation and assistance of the 
field representatives. In other words, 
we want mutual understanding and co- 
operation extending from the home 
office to the end of the line. We, at 
the home office, are not only anxious, 
but very willing to render service of 
the highest quality. Being but human 
after all, and realizing our lack of 
knowledge of all conditions which may 
affect the claim we are therefore com- 
pelled to call upon our local represen- 
tatives in the field to help us in making 
investigation, and in bringing about ad- 
justment in accordance with conditions 
of policy, and, if possible, meeting full 
expectations of our assured. 

There are agents in the accident and 
health business, whose wide experience 
in this line has taught them not only 
the advisability, but the necessity of 
such co-operation, and has proven to 
their entire satisfaction that this co- 
operation always gives good results. 
When claims are presented to such 
men, they, at an early date, arrange 
to pay a friendly visit to assured not 
because they desire to see claim re- 
duced—not because they doubt the 
statement of broker, agent or policy- 
holder, but because they want to see 
justice done to both parties to the con- 
tract. If the general agent is too busy 
to call personally, he sends one of his 
representatives. The call may be pure- 
ly a social one, and yet at such times it 
is possible in a few questions, to as- 
certain information which will enable 
them to make early, complete report 
to the company, and which will obviate 
the necessity of much correspondence 
regarding facts which the company de- 
sires in order to guide it in making an 
equitable and prompt adjustment. If 
the case is one where disability may 
extend for quite a period of time, such 
agents make it their business to visi 
the assured about twice each month, 
always extending sympathy, assuring 
claimant of their kindly interest in his 
welfare, and yet at the same time al- 
ways learning facts which enable them 
to make additional report to the com- 
pany as to progress of claimant and 
possible duration of disability. The 
company is thereby enabled to provide 
for adequate reserve as required by 
Insurance Departments. In such cases, 
companies rarely communicate with 
agents, preferring to depend entirely 
upon their reports, and realizing that 
as soon as disability has ended, final 
proofs will be submitted and claim ad- 
justed without a moment’s delay. 
Waiving Final Proof on Small Claims 

One source of great satisfaction in 
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The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 
Annual Statement, December 31, 1914 





Losses paid to December 31, 1914........ 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 
Fidelity Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
lass Insurance; Liability P 

Property Damage), Automobile (Personal Injury, Property 
Landlords, Elevator, Workmen’s Compensation— 
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Many cases, is the waiving of final 
proof on small claims. In many ip. 
stances, where disability will extend 
for only a few days, perhaps ten days 
or two weeks, the agent makes an early 
visit to claimant, and often arranges 
for an advance settlement. The waiv- 
ing of final proof is pleasing to claim- 
ant, especially on small claims, and it 
will be our pleasure to promptly pay 
such claims without requiring final 
proof on receipt of agent’s request and 
recommendation in this direction. It 
should be noted however, that on all 
such cases the agent should call before 
disability ends, provided he wishes ad- 
justment to have the desired effect. 


In nearly all States at the present time 
companies in this line are issuing policies 
containing standard provisions, drafted and 
approved by the executive committees of In- 
surance Commissioners. One of the most im- 
portant of these provisions is that relating to 
time limit for notice. We have been very 


successful in eliminating almost entirely any 
trouble regarding the question of late ‘notice 
on claims. This is so because the agents 
have so willingly co-operated with us honor- 
ing our request to advise home office just as 
soon as they first hear of claim, even though 
the first official preliminary or printed notice 
has not been received by them. Then when 
regular notice is received, the agents forward 
it to us together with any report of investi- 
gation which they have made or received up 
to that time. Our medical department and 
underwriting department confer with the claim 
department immediately upon receipt of notice 
of claim. It is impossible to form any opinion 
regarding the merits of the case, question of 
further renewal, or its importance to the com- 
pany as a whole until we have received some 
definite statements, including medical diagnosis 
or surgical description. Very often it is neces- 
sary for the medical department of the company 
to call for examination, consequently in cases 
of delayed notice, the company’s interests 
may be prejudiced by same. If the agents 
will always bear these points in mind, letting 


us have prompt notices, our service will be 
even more perfect, and where necessary, the 
company’s interests will be safeguarded. 


Co-operation With Home Office 
It should be remembered that in any action 
taken by the company there is absolutely no 
desire to show prejudice toward the interests 








of any claimant. It should furthermore be 
remembered that in case the company makes 
decision, and the agent feels an error has 
been made, it will be a great pleasure to us 
to have the agents communicate with home 


office immediately, giving any additional facts 
which may prove to us that the case should 
be reopened, and in such event, we will take 
prompt action. 

At this particular time, it might be oppor- 
tune to suggest a remedy or preventive for 
dissatisfaction in adjustment of certain acci- 
dent and health claims. There are three es- 
sential points to be considered in writing ap- 
plications for accident and health policies. 
namely—selection of proper moral and physical 
risks, correct classification in accordance with 
the most hazardous of all duties of assured, 
and complete description of policy by agent 
at the time of taking application or when 
policy is delivered. It is of course true that 
it would be difficult for general agent to at 
all times so regulate conversation or repre- 
sentation of his brokers and sub-agents as to 
guard against errors in this direction. It is, 
however, possible for the general agent to 
arrange for a little heart to heart talk with 
his local representatives, or drop them a 
friendly letter of suggestion along these lines. 
If the foundation of your business is of the 
proper quality you may rest assured the struc- 
ture will not be affected as result of “storms” 
aroused by misunderstanding, misinterpreta- 
tion or misrepresentation. 

_ Satisfactory Settlement Desired 

At times, some agents may have been under 
the impression that companies do not care to 
pay beyond a certain per cent. on claims. 
In either words, that if the claim ratio ex- 
ceeds certain figures, the company will cut 
and slash claims, or adopt other drastic 
measures. It might be interesting for agents 
to know that claim adjusters very rarely 
know anything about the actual premium in- 
come or loss ratio, and it might be weeks 
or months, especially on commercial accident 
and health claims that the adjuster will re- 
ceive any information showing what the claim 
ratio has been. As a matter of fact, this 
question never enters the mind of an ad- 
juster, Each claim is handled in accordance 
with its individual merits, and in accordance 
with the facts presented on proofs and agent’s 
reports, and finally subject to the provisions 
and conditions of a. 

Every agent of the company will be pleased 
to know that every department at the home 
office is working as a unit, co-operating with 
each other for the mutual welfare of the 
home office and agent, 
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RECENT INTERESTING CLAIMS 


IN THE INDUSTRIAL FIELD 
Peculiar Losses in The Metropolitan 
Section Paid in the Past Few 


Weeks 





The companies writing industrial in- 
surance are paying claims for disability 
from accident or sickness every day. 
No two claims are exactly alike and 
maby present extraordinary circum- 
stances. Some of the most interesting 
are given below: 

Arthur W. Spargo, buyer for the 
Brown, Thompson Company of Hart- 
ford, took out a dollar-a-month policy 
in the Casualty Company of America 
on March 21, 1915. On April 9, his skull 
was fractured in an automobile collision 
with a street car and he died on April 
10. The Company paid $900 to his bene- 
ficiary that same day. 

The Commercial Casualty Company 
paid Charles E. Silk, a conductor on the 
Brooklyn Rapid Transit Railroad, $21.33 
on April 6, for sixteen days disability 
due to a boil on the third finger of his 
left hand. 

The National Casualty paid $128.32 to 
William Kennedy, a grocer of Newburg, 
N Y., on April 7, for disability due to 
a varicose ulcer. The Company was not 
notified of the illness until three months 
after it had taken place. 

The Standard Accident paid $43 to 
Patrick Moran, acting chief of the 9th 
battalion of the New York Fire Depart- 
ment, who was poisoned by smoke and 
gas while assisting in the rescue work 
in the subway accident on January 9. 
Moran did not know that he was cover- 
ed by the policy and did not filea claim 
until February 16, which the Company 
paid on the 17th. 

A. S. Jardin, a laundry proprietor of 
Succasunna, N. J., was killed on Janu- 
ary 20 while escaping from his burning 
laundry. He had a policy in the Con- 
tinental Casualty the face of which call- 
ed for $400, with double indemnity for 
injuries in a burning building increas- 
ing the amount to $800. The accumulat- 
ed benefits of 50 per cent. raised the 
total to $1,200 which was paid to the 
beneficiary on February 4. 

The Equitable Accident paid $100 to 
Miss Goldie Hect, of New York City, 
on March 11. Miss Hect took out a 
policy on December 3 and on February 
23, she slippea and fell on the fron 
cover of a coal hole. 

Harold Hedstrom, a painter and dec- 
orator of Brooklyn, collected from the 
Massachusetts Bonding $104 for fifty- 
nine consecutive days of illness during 
which time he had three diseases. The 
first was laryngitis which lasted seven 
days and paid him $14; the second was 
a carbuncle confining him to the house 
for thirty-eight days costing the Com- 
pany $76; and the third was anemia 
which created fourteen days of partial 
disability paying $14. The Company 
paid the last claim on April 13. 





TIME—CAPITAL 


Easy for an Agent to Waste it, But He 
Can’t Buy it Back 


One of the great handicaps—for some 
men—in our business, is the innumer- 
able opportunities to just waste time. 
And where so many men fail, or just 
partially succeed, is that they lack the 
strength of character to make good use 
of their time. 

It is no new thought, this idea that 
time is the field man’s capital. Yet no 
class of men need to be reminded of the 
fact more than those same fellows who 
daily waste and fritter away the invalu- 
able hours that mean so much to them. 
Time is the field man’s capital, and if 
it is wasted, it means real money loss 
which cannot be made up. 

Time is something which we have 





only for the moment and when gone 
cannot be replaced. It is that which 
we must have in which to accomplish 
that which we do. If it is unoccupied, 
or given to idleness, or indifference, 
then it is lost—and lost forever. Time 
does not come back, and that which 
goes unused or unfulfilled stands as a 
loss that cannot be recovered. 

If you have been careless or indiffer- 
ent concerning this, your most valuable 
asset, we beseech you to give it serious 
thought. Consider seriously the valu- 
able hours that you are letting get away 
without claiming their proper return to 
you. Give care and attention to the 
proper use of your capital and make it 
earn you what is your due. 

Time costs you nothing, but it can 
lose you any amount. Invest your capi- 
tal to the best possible advantage by 
giving yourself good honest work.— 
From the Standard Bulletin. 





NEW ACME POLICY 





Special Features of Accident and 
Health Contract—L. Pinner Organ- 
ized the Department 





The new “Acme” policy of the Great 
Eastern Casualty Company was put on 
the market last week. This policy, 
varying from the other “Acme” forms, 
has ten special features providing 
benefit from the date of the disability. 
The principal sum is $7,500 and the 
weekly indemnity $35 for the loss of 
time from either sickness or accident. 
The cost is $21 for the full amount 
and $10.50 for one-half amount. 

The Acme department of the Great 
Eastern was organized about three 
years ago by L. Pinner, who has been 
connected with the Company for 
twelve years. Handling only accident 
and health insurance on this one form 
of policy, this department has been the 
source of a large income to the Com- 
pany. 

PAY POET’S WIDOW 
Company Compromises Madison Cawein 
Claim For $7,000—Say Apoplexy 
Caused Death 





The claim of Mrs. Gertrude Cawein, 
widow of Mad'son Cawein, the Ken- 
tucky poet, against one of the casualty 
companies was compromised last week 
for $7,000. Cawein held a policy for 
$10,500 payable in case of death by acci- 
dent. 

The Company claimed that his death 
was directly produced by hardening of 
the arteries which resulted in a stroke 
of apoplexy. In falling to the floor Mr. 
Cawein sustained a severe bruise at the 
base of the brain. A large blood clot 
formed and the company’s physicians 
who were present at the autopsy were 
certain that death had been due to 
apoplexy. But to prove this would have 
been a hard thing. A settlement was 
then made for $7,000 and all were satis- 
fied. 





UNUSUAL CLAIM 





Woman's Dress Was Ruined by Passing 
Automobile Insured in Royal 
Indemnity 





The Royal Indemnity Company has 
paid an unusual claim. A New York 
doctor, whose machine the Company 
covered, was having trouple with his 
radiator. After trying to coax it into 
condition, the doctor unscrewed the 
cover and then things began to happen. 
A woman, attired in a new silk dress 
and the very latest Easter hat, was 
walking within ten feet of the car when 
a young geyser burst forth covering 
her with rusty colored hot water, and 
ruining her clothes. The doctor called 
up the Royal Indemnity and was much 
relieved when told that the Company 
was liable for damage to her clothes. 


W. E. SMALL - 
A Strong Casualty Company 


ACCIDENT PLATE GLASS 
AUTOMOBILE 


Georgia Casualty Company 


MACON, GEORGIA 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 


BURGLARY 
AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 


- - President 


HEALTH LIABILITY 
ELEVATOR TEAMS 








GENERAL ACCIDENT | 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








Home Office, 


R. R. CORNELL, Vice-Pres, 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insuranee Co.) 
47 CEDAR STREET 
Chartered 1874 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
8. WM. BURTON, Sec. 


Reliable and Energetic Agents Wanted 


POLICIES 


ALONZO G. BROOKS, Ass’t Bec. 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON. 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 


ENGLAND 











JACKSON & POTTER, Inc. 


1 Liberty Street - - NEW YORK CITY 
General Agents 
PREFERRED ACCIDENT 
ALL CASUALTY LINES 
“Preferred Service’’ 











HARD TIMES? 

Clark Howard, agency director of the 
Great Eastern Casualty, comments on 
the business of the Company in his 
monthly bulletin as follows: 

“The increase in commercial acci- 
dent writings over March, 1914, was 
15 per cent. The increase in plate 
glass new business was 150 per cent., 
and the burglary department increase 
was 25 per cent.; and still some peo- 
ple continue to talk of hard times— 
they seem to have adopted the slogan 
‘Watchful Waiting’ for their motto.” 

MR. RICHARDSON’S CAREER 

In its story last week about Freder- 
ick Richardson, now acting Comptroller 
of the General Accident in this coun- 
try, and H. E. Southam, the new assist- 
ant United States manager, the state- 
ment was made that Mr. Richardson 
was formerly assistant general man- 
ager of the Company, instead of assist- 
ant general manager of the London 
office. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
GIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manages 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





$50,000 FOR NEW AMSTERDAM 

There will be a meeting of the stock 
holders of the New Amsterdam Casu- 
alty Company held before the end of 
April, when a proposed increase of $50,- 
000 in the capital of the Company will 
be voted. 





MASS. BONDING TO MOVE 
The accident and health department 
of the Massachusetts Bonding, managed 
by John G. Murray, will move on April 
29 from their present offices at 76 
William street to 45 John street. 
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THE PROGRESS 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


Is Steady Sure Solid 
GOOD TERRITORY FOR RELIABLE MEN 


IN THE : 
A LIMITED NUMBER OF GOOD AGENTS ARE WANTED 


GREAT MISSISSIPPI VALLEY ON A SALARY BASIS. WRITE 


Contracts direct with the Company BANKERS LIFE CO. DES MOINES, IOWA 


Address, Home Office, Springfield, III. 








Pensions for Individuals 


Security Mutual Life Insurance Company Pensions for Superannuated Em- 


" ! ployees of Business Institutions 
Binghamton, N. Y. ): rf Pensions Instead of Legacies Under 
Offers to men able to produce business first class territory, f Wills and Trust Agreements 


: F 7 . ° As i) ! We can use a few high grade salesmen in this fruit- 
with direct contract providing liberal compensation. ’ ful, rapidly growing field 


For particulars, address » "4 The Pension 


C. H. JACKSON, Supt. of Agencies Mutual Life Insurance Company 


<PITTSBURGH, PA. 


























SS, 


Solicitors are like gizzards, no good without grit. How many times have you promised yourself to cut loose from your present environ- 
ment and connect with some young company where you can find a future worth considering? When you climb to the top of the rut 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you? Ambition is the main- 
spring of success, but a mainspring has no force unless you wind it up. Grit is the key with which you can do the winding. Jf you 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. You can secure a 

ood position in a state where only eleven companies wrote as much as a million eaeh last year; where a competitor does not lurk 

ehind every bush, and the first wail of a new born infant is not “hard times.” If you have the grit to make a change and a reasonable 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
mean the realization of all your dreams. That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
individuality at its full value. The president of this Company is W. T. Orawrorp; Vice-President and General Manager, THomas P. 
Lxovp, M. D.; Superintendent of Agencies, W. M. Linpsey, all of Shreveport, La. 

















Firemen’s Insurance Co., Newark, N. J. INCORPORATED 1720 


Statement January 1, 1914 
Capital Stock $1,000,000.00 R | F h A 
Re-Insurance Reserve 2,845,185.81 
Reserve for Unpaid Losses and All Other Liabilities... 273,985.87 OVd XC an é SSI la nce 
RE WG fois ccd cobaceugenasesoes+<sc eee 
TOTAL ASSETS $6,839,209.99 LONDON, ENGLAND 


During a successful record of 58 years this Company has paid losses exceeding 


$ 14,000,000.00 United States Branch RICHARD D. HARVEY 


DANIEL H. DUNHAM, President “17: : “ee “ee 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 92 William Street, New York United States Manager 


NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 


Insurance Company of North America || Royal Life Insurance Company 


PHILADELPHIA, PA. ALFRED CLOVER, President 


Fire AO Marine Industrial and Ordinary Policies 


and Inland 

















and Tornado (i i . ee Special confidential contracts for Superiatendents, Assistant 


Rent, Lease, Use \ pagan = Tourist Floater, Superintendents and Agents in Indiana, Illinois, 
eae Og Automobile Iowa, Kansas, Kentucky, Michigan, Min- 

Floater, Parcel , : ; ; 

Post nesota, Ohio, and Wisconsin 








EUGENE L. ELLISON, President Now Organizing a Health and Accident Department 


BENJAMIN RUSH, Vice-President _ 
T. HOWARD WRIGHT, Sec’y and Treas. Head Office 


JOHN O. PLATT, 2nd Vice-President > 
SHELDON CATLIN, Ass’t Secretary 108 S. La Salle Street, Chicago 


























